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HOPE RAISED FOR LABOR PEACE 


Early Shows Shift Us Used Car Buying Season 


CATA’s Old Guard 
Airbound 
“An American Workman” 
Buick’s Broadcast 
er « 


By 


Chris Sinsabaugh 


_ ME, attending the 32nd an- 


| cates 





nual meeting of the Chicago 
Automobile) 
Trade Assn. last | 
Monday night at | 
the Lake Shore | 
Athletic Club, 
was like return- 
ing for a college 
commencement, 
if I had been 
lucky enough to 
get that far in 
an educational | 
way. Here I was 
turning the 
clock back more | 
than three decades, when I cut| 
into the industry in Chicago, and|} 


Al Faeh 


rubbing elbows with the old guard | 
which laid the foundation for 
what is claimed to be the largest 
dealers’ associations in the coun- 
try, with a membership of around 
250 and a credo—“Do Something” 
—that really means what it says. 


* * * 


BUT THERE weren't many of 
the old fellers. Ralph Temple, sec- 
ond president and who in his time 
—from 1900 to about 1912—held |) 
more important car dealerships 
than any other man of his era and 
who now is in the insurance busi- 
ness, was there, along with Joe 
Gunther, another ex-president 
who used to sell Ramblers and 
Appersons and who has run the 
Pink Poodle Inn out near Liberty- 
ville for more than 20 years. 
Neither one has missed an annual 
meeting of the association. It was 


(Continued on Page 19, Col. 1) 


The Top Ten 
PASSENGER CARS 


First Ten in Registrations 
as Reported in ADN Today. 
1937 1936 
Pos. Make Pos. 
1—352,480 Ford 284,635— 2 
2—293,677 Chev. 361,523— 1 
8—187,537 Plym. 175,136— 3 
4—103,129 Dodge 87,778— 4 
5— 79,763 Pont. 60,051— 6 
6— 73,170 Olds. 73,204— 5 
7— 69,996 Buick 55,170— 7 
8— 41,120 Pack. 19,704—11 
9— 37,978 Huds.* 37,403— 8 
10— 33,560 Chrys. 20,967—10 
* Includes Terraplane. 
Total All Makes 
1,411,395 1,255,085 


See Total Registrations to Date, 1937- 
1936, pages 16 and 17 this issue. 





|of the federal 


| make 
| time 


Indicates Heavy 
Winter Inventory 


Used Car Sales Ratio to 
New Rises as Clean 
Deals Drop 


DETROIT. — Analysis of 
a survey just completed by 
the National Automobile 
Dealers’ Assn. here 


a 
in the automobile business cycle, 


A. N. Benson, general manager, | 


declared this week. The detailed 
ratios and factual data is being 
published in the June issue of the 
NADA Bulletin, he said. 


His statement, he said, is based | 
on reports from 1,075 dealers rep- , 


resenting every make of car and 
truck from every section of the 
United States. Their 
show, according to Benson, that 
for the first time, so far as rec- 
ords are 


Dec. 31, last, than on the Jan. 1 


| preceding. 
The analysis, Benson said, gives | 
the new car and truck inventory | 


on Dec. 31, 1936, as being less by 
24.34 per cent than on Jan. 1 pre- 
ceding, while the used car and 
truck inventory was heavier by 


16.89 per cent than the preceding | 


Jan, 1. 


“When comparison is made 


with 1935,” he said, “the year that | 


early introduction of new models 
first started, and when a com- 
parison is made of new motor 


(Continued on Page 8, Col. 4) 


GM May duane 
FTC on Basis of 
Pick Mfg. Verdict 


DETROIT. — The General Mo- 
tors Corp. and the General Motors 
Sales Corp. of Detroit are charged 
with unfair competition and prac- 


tices tending to create a monopoly | 
| bilities as a result of growth of | 


in the sale of automobile parts, 


|accessories and supplies under a}| 
| complaint 


issued this week 
Washington by the federal trade 
commission. The 
leges violation both of Section 5 
trade commission 
act prohibiting unfair competition 
and of Section 3 of the Clayton 


act forbidding exclusive dealing | 


contracts. 
While no GM official 
any statement at this 
regarding this action by 


the federal trade commission, 


|it is felt that this action is very 


similar to the action brought 
against General Motors by the 
Pick Mfg. Co. and in which ac- 
tion a decision by the U. S. circuit 
court of appeals favorable to 
General Motors contracts with its 


(Continued on Page 14, Col. 1) 


© —_ 


Survey by NADA| 


indi- | 
startling change |§ 


reports | 


available, new car and| 
truck stocks were less, while used | 
car and truck stocks were heavier | 





in | 


complain al-| 


would | 





MOSLEM TEMPLE SHRINE BAND will be “Supercharged” during 
the shrine convention in Detroit next week. Here is Harry Philps, 
right, leader of the band, receiving his official Graham 120 Super- 
charger car from Shriner Lee D. Schwartz, left, Graham’s Wayne 


County sales manager, in front of Detroit Masonic Temple. 


Over 


100,000 Shriners are expected at the conclave. 





Promotion of 3 Officials 
Announced by Chrysler 


DETROIT.—Promotion of J. E. 
Fields, president of the Chrysler 


division of Chrysler Corp., and 
vice - president 
and director of 
the corporation, 
to a more im- 
portant execu- 
tive position 
was announced 
this week by K. 
T. Keller, presi- 
dent of the cor- 
poration. 
The change 
was made, Kel- 
J. E. Fields ler said, to 
strengthen the 
central management group, which 
is assuming increased responsi- 


business. 


“Fields was one of Mr. Chrysler’s | 


earliest associates in the corpora- 
tion and it was under his leader- 


ship that the dealer organization | 
which marketed the corporation’s | 
first cars was developed,” Keller | 


stated. “He is recognized as one 


of the ablest and most widely} 


known sales executives in the 
automobile industry. He joined 
Chryler in 1922, having been en- 
gaged for many years prior to 
that in the machinery and cash 
register business, and with the 
Chalmers and Hupp automobile 
companies. In recent years he has 
devoted practically his entire time 
to the Chrysler division, which 
has made a remarkable record 
under his direction.” 


The position of president of the 








Chrysler division will be taken by 
David A. Wallace, who for many 
years has been vice-president of 
this division in charge of manu- 
facturing at the Jefferson and 


Kercheval plants and president of] 


the marine engine division. Wal- 
lace came to Chrysler in 1929 as 
staff master mechanic in the office 
of Keller, then general manager. 
He spent his early working years 
in the automobile and farm trac- 
tor industries, was a captain of 
motor transport in the World 
War, and for ten years renee 


(Continued on | Page 14, Col. 


| Bendix Aviation Corp. plant 





Industry | Ponders 
Steel Plan as Key 


To OwnDifficulty 


Intervention by U.S. Held 
Necessary in Disputes 
of Interstate Nature 
By WILLIAM C. CALLAHAN 


DETROIT.—Appointment 
of a federal mediation board 
to seek peace in current 
steel disputes, is looked 


upon here as the possible 
forerunner of closer co-operation 
by the administration to settle 
labor discords without costly 
losses to both sides. While the au- 
tomotive labor front was quiet 
Friday following the settlement 
of the shut-down at Fisher body 
plants in Buffalo, N. Y., there is 
no assurance of how long peace 
will remain. 

Efforts to avoid a strike at the 
in 
South Bend, being 


Ind., are 


| pushed and leaders on both sides 


are hopeful that a shut-down can 
be averted. At Flint, Mich, a 
strike among retail salesmen 
which: has been in progress for 
some time is still in force. In 
most major automobile producing 
companies, however, everything 
was running smoothly as the 
week closed. 

Continued reports of new de- 
mands upon General Motors had 
not materialized late Friday after- 
noon, although it is generally felt 
that some action of this sort will 
be taken soon by UAW leaders. 

In addition to the action of the 
federal government in stepping 
into the steel situation, a meeting 
called Thursday by the UAW here 
to determine responsibility and 
take disciplinary action for the 
recent Saginaw fiasco, raised 
hopes that union leaders will take 
steps to see that agreements 
signed by them are fulfilled by 
their followers. This disregard of 

(Continued on | Page 2, Col. 3) 


50 000th Willys This Senaall 


Rolls Off Assembly Line 


TOLEDO.—The 50,000th Willys 
car, a coupe, rolled off the as- 
sembly line at the plant of Wil- 
lys-Overland Motors, Inc., here 
Wednesday and was immediately 
delivered to Powel Crosley, Cin- 
cinnati industrialist, who pur- 
chased the car through the Wal- 
ter E. Schott Co., Cincinnati Wil- 
lys distributor and flew here in 
his own plane to accept delivery. 

Crosley is president of the 
Crosley Radio Corp., owner of 
WLW, and the Cincinnati Reds. 

Delivery of the 50,000th Willys 
was made to Crosley at the 
Transcontinental Airport here by 
David R. Wilson, Willys presi- 
dent; E. G. Davies, president and 


J. J. Tolbert of Willys Distribu- 
tors, Inc., Los Angeles, flew here 
from the west coast to witness 
production and delivery of the 
50,000th car. 

With production on the current 
model starting in December, 1936, 
and with but two models, a stan- 
dard and deluxe sedan, available 
until the first of June, Willys’ 
production and sales have stead- 
ily mounted until now the retail 
and wholesale outlets for domes- 
tic consumption total over 2,500 
dealers and distributors; export 
distribution covers 61 countries. 

The history of the company has 
not only been one of the most 

(Continued on Page 16, Col. 4) . 
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Hudson to Open 
Sales Program in 
Detroit. Monday 


DETROIT. — The new Hudson 
and Terraplane group sales pro- 
gram which has been under prep- 
aration for several months will 
be launched here Monday night 
at the headquarters of the Aaron 
DeRoy Motor Car Co. Immedi- 
ately following the 
of the plan in this city more than 
70 road shows will start on a tour 
covering every corner of the 
United States during the next few 
weeks, Hudson officials said. 


The sales campaign is intended 
to be one of the most elaborate of 
its kind ever presented by the 
industry. Complete exhibits 
cars will 
moving 


pictures including 


and Proving It.” 


Nearly 2,000 guests have been | 


invited by the Aaron DeRoy and 


factory organizations. The open-| 


ing shows, Monday and Tuesday 


night, are expected to be attended | 


by many of the leading factory 
executives as well as by retail 
and wholesale men attached to 
the distributing staff and a se- 


lected group of car owners. Open | 


house will be held in connection 
with the program at the DeRoy 
establishment and attractive door 
prizes are being awarded. 
Caravans preceded by advance 
men are now leaving Hudson dis- 
tributors’ headquarters to carry 


out the group selling plan which | 


has been planned so as to require 
only six weeks to completely 
cover the country. Shows will be 
given first in each of the main 
distributing centers of which 
there are over 80 in Hudson's 
merchandising set-up. Immedi- 
ately following the shows at the 
distributors’ establishments local 
shows will be held by dealers. 


Pontiac Holds 
‘Alumni Reunion’ 


Of Old Dealers 


PONTIAC. 
a typical “alumni reunion” of its 
June dealer merchandising con- 
ference at the factory this week. 

Cc. P. Simpson, 
manager, 
dealers from 
the organization 
from each of the 
zones. 


These old-timers, 
as Oakland and then became 
Pontiac dealers, came back to re- 
new old acquaintances and 
get the latest in the way of new 
ideas from the heads of the 
various branches of the sales de- 
partment. 


All told, they have represented 
Pontiac as dealers for 447 years 
or an average of 15.4 years per 
dealer. Veteran of them all was 
Carl Longnecker, of Erie, Pa., 
who signed his first Oakland 
franchise in 1908 and has been 
with Pontiac ever since. Follow- 
ing him in point of service was 
Dean Schooler, for 27 years the 
company’s dealer in Des Moines. 
Lloyd Hoagland, Somerville, N.Y., 
was the third dealer with 25 years 
or more to his credit. 


Of the remaining dealers at 
the conference, six had from 20 
to 25 years on the Pontiac roll, 
followed by three with 15 to 20 
years; fourteen from 10 to 15 
years; two from five to 10 years, 
while the baby dealer of the 
meeting was Arthur Derfmueller, 
a two-year dealer from Youngs- 
town, O. 


general 
point of service in 
at least 
company’s 25 


inauguration | 


of | 
be featured, as well as} 
the | 
four-reel picture which has just | 
been completed, entitled “No. 1— | 





Pontiac Motors had 


sales |- 
invited 29 of the oldest | 


one | 


who began | 


to | 
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AMONG OLD-TIMERS ATTENDING the June dealers merchan- 
dising conference of Pontiac were, top left, L. P. Steuart, L. P. Steu- 
art, Inc., Washington, D. C., a Pontiac dealer for 10 years; W. D. 
Gibson, center, of the factory sales department; and A. W. Golden, of 
A. W. Golden, Inc., Reading, Pa., a dealer for 13 years. Second from 
top, Carl Longnecker, center, who has handled Pontiac since 1908 and 
is Pontiac’s oldest dealer from point of service. Third from top, H. J. 
Klingler, general manager of Pontiac, left, conversing with Fred Wal- 
dron, of Westwood-Waldron Co., St. Petersburg, Fla., a dealer for 11 
years; and W. J. Elliott, W. J. Elliott Co., Sacramento, Calif. Fourth 
from top, D. T. Hershey, of D. T. Hershey Motor Cer Co., Brookline, 
Mass., left, a Pontiac dealer for 23 years; C. P. Simpson, general sales 
manager of Pontiac; and H. A. Wehmeier, head of Pontiac’s largest 
dealership, Community Motors, Inc., Chicago, and a dealer for 12 
years. Bottom, D. T. Hershey, of D. T. Hershey Motor Car Co., Brook- 
line, Mass., and A. C. Hine, of A. C. Hine Co., Hartford, Conn., another 


23-year Pontiac dealer. 





| board 
| “reflecting its own mind, not the 


of his 


| York City as head of 
| Bros. 
| accessory 





Federal Steel Plan Raises Hopes for Labor Peace 


U.S. Intervention Held Need 


In Interstate Difficulties 


(Continued from Page 1) 


contracts in the past has cost the 
union much in the way of public 
respect. 

From Washington it is learned 


that in instructing Secretary Per-| 


kins to name a mediation board 
for the steel strike, President 
Roosevelt gave what is regarded 


there as the only proper response | 
assistance. | 


to the appeals for 
Moreover, the personnel of the 
board is viewed as calculated to 
give confidence to all strike par- 
ticipants and even more impor- 
tant the entire nation. 


Opinion at the capitol is that 


any slowness on the part of lead-* 


attend the 
Cleveland 


to 
in 


ers on either side 
board’s meetings 


would cost them a heavy penalty | 


in terms of public opinion. 

Shortly after announcement of 
the board, Miss Perkins went over 
the entire situation with Philip 
Murray, chairman of the Steel 
Workers Organizing Committee, 
and later conferred with counsel 
for the steel companies. 

She reported that she was con- 
fident both the companies and 
the union would co-operate with 


| the mediation board, and that she 


expected the first meeting to be 

held promptly. 
Miss’ Perkins 

an independent 


described the 
as group, 
department’s, and taking no or- 
ders from the department.” 
Chairman Charles P. Taft has 
had considerable experience in the 


| settlement of labor controversies. 
| It will be recalled that he was ap- 


mediator of the 
serious strike two years ago in 
the Electric Auto Lite Co., To- 
ledo, which he got settled on a 


pointed special 


| satisfactory basis. 


It is pointed out that Taft, a 


| son of William Howard Taft, late 


President and Chief Justice of the 


| United States, is a Republican and 


thus not open to charges that he 

is merely following the Adminis- 

tration’s policies. 
While it is believed 


that ap- 


| pointment of the new board will 
| effect a 


the atmos- 
to be seen 
able to bring 


clearing of 
remains 
will be 


phere, it 
whether it 


James Baker 
UPPER MONTCLAIR, N. J. 
James Baker, 86, retired pioneer 


| automobile lamp and accessory manu- 


June 14 at the home 
daughter, Mrs. H. Carlton 
Baker of this place. Mr. Baker re- 
tired 10 years ago after 50 years in 
the manufacturing business in New 
De Voursney 
carriage and automobile 
makers. When the auto- 
mobile manufacturing industry 
started, he designed hand - made 
lamps and other insignia of many 
foremost persons and business firms. 


facturer, died 


Co., 


about a settlement. And it is also 
believed that the new effort to 


| obtain a settlement should be the 


signal for termination of violence 
and lawness practices that tend 
to prejudice the case of any group 
employing them. 


Fisher Body Lets 
Expansion Plans 


Costing 15 Million 


DETROIT.—Details of a $15,- 
000,000 expansion program for the 
Fisher Body division of General 
Motors were announced Thursday 
by E. F. Fisher, general manager 
of the division. 

The major part of the program 
includes construction of a new 
plant for the Ternstedt Manu- 
facturing division at Trenton, 
N. J., and the construction of a 
new press shop at Flint. The 
latter has been previously an- 
nounced. 


The program also includes an 
addition to the metal shop at 
Grand Rapids, Mich. and re- 
arrangement of the plant at 
Cleveland. The plans also include 
additional equipment and im- 
provement of many other Fisher 
body plants in preparation for the 
1938 model season. 

The Trenton plant will be 
erected on a 60-acre plot which 
has just been acquired and will 
be used for the manufacture of 
hardware and metal interior trim 
parts for closed automobile 
bodies. 

The planned building at Tren- 
ton will consist of about 900,000 
square feet of floor space, largely 
of one-story monitor type con- 
struction. The front of the build- 
ing will be two stories and largely 
used for offices. A further section 
extending the entire length of the 
building, will also be two stories 
and will be used for finishing 
processes. This area will be air 
conditioned. A power house of 
sufficient size to supply the neces- 
sary heat and compressed air for 
manufacturing purposes will be 
included. 

It is planned that the produc- 
tion of this plant will be distrib- 
uted to various Fisher body and 
GM plants located in the east, 
such as Tarrytown, N. Y., Balti- 
more, Md., Bloomfield and Lin- 
den, N. J., and possibly Atlanta, 
Ga. 

It is anticipated that the total 
employment will reach 3,000 
people, of which a large percent- 
age will be women. 


R. I. Dealer Suspended 


For False Registrations 


PROVIDENCE, R. I. 


The drive | violations have occurred, so far as 


waged by the state division of mo-| the division knows, Paquin added. 


tor vehicles to wipe out the prac- 
tice of false automobile registra- 
tions netted its first dealer this 
week when Chief Wilfred J. Pa- 
quin of the division 
five-day suspension of the dealers 
registration plates of B. A. Dario 
Co., Pawtucket concern. 

Paquin’s action followed a hear- 
ing at which it was brought out 
that the company filled in a Paw- 
tucket address on a registration 
application for Ananias Jones, 
who worked as a stable man at 
Narragansett Race Track in Paw- 
tucket, but who lived in Provi- 
dence. 

The application, Chief Paquin 
explained, was sworn to last Jan- 
uary about the same time that 
several similar cases were dis- 
covered in Pawtucket. The com- 
pany was warned by the division 
at that time, and since then no 


’ 


invoked a/| 





“But we have decided to sus- 
pend Dario’s dealers’ plates,” Pa- 
quin said following the hearing, 
at which the head of the firm, 
Dario A. Bacchiocchio, was ques- 
tioned for his part in obtaining 
the registration for Jones.” 

“We are convinced that the 
company knowingly swore to the 
registration application for an ad- 
dress at which Jones did not live,” 
Chief Paquin continued. “The 
five-day suspension, though rela- 
tively light, in view of the fact 
this incident occurred prior to the 
warning we gave several months 
ago, is a serious matter for a large 
company such as Dario’s because 
it will mean that none of its cars 
with dealers’ plates can be moved 
during the five days.” 

The suspension will be effective 
from June 21 to June 25, inclusive. 

} 


» 
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April Car Listings Drop for First Time Since °39 


But Truck Registrations 


Set New Monthly Record 


DETROIT. In the complete 
registrations for the month of 
April for passenger cars and 
commercial vehicles published in 
Wednesday’s “pink” edition of 
ADN it is seen that for the first 
time in any one month since 1932 
passenger car registrations have 
fallen behind the corresponding 
month of the previous year. Last 
year the April figures totaled 397,- 
186 while this year the total is 
385,277 or a loss of 11,909 cars. 

Commercial cars, on the other 
hand reached the surprising total 
of 67,884 units to set a new 


monthly record as compared with | 


April, 1936 of 64,956 the previous 
record month or a gain of 2,908. 
In going over the passenger car 
registrations for April, 1937 the 
effect of the labor difficulties in 


the industry is seen for the first | 


time. It shows that the Chrysler 


group slumped 29,133 units. Plym- | 
compared | 
1936 to the extent of | 


outh lost ground as 
with April, 


3841 419 ¢ cars, Dodge lost 8,771 while 


Hupp to Start 
Production of ’38 
Models August | 


DETROIT. —On Aug. 1, after 
more than a year of idleness, the 
Hupp Motor Car Co. will start 
production on 1938 models, it was 
announced this week by Tom 
Bradley, president, at a preview of 
new models. Meanwhile, the com- 
pany will produce 240 automobiles 
of the 1936 model for export, 
Bradley said. 

The company’s new line will in- 
clude standard and de luxe models 
of four-door sedans and coupes in 
six- and eight-cylinder models. 
The sixes will have 122-inch 
wheelbase and 101 h.p. motor and 
the eights, 125-inch wheelbase 
and 120 hp. motor. The bodies 
have been redesigned to include 
the current trend toward stream- 
line, but style is conservative and 
in line with general appearance 
of previous Hupp models. Motors 
for the new line are unchanged 
from the 1936 models except for 
relatively minor improvements. 

No prices will be announced, 
Bradley said, until costs have 
been better determined, but he 
said the new line would sell in the 
competitive field as previous Hupp 
lines. 

Declaring that the company 
figured it could break even on an- 
nual production of 15,000 cars, 
Bradley pointed out that this 
would represent sales to only 7 
per cent of owners of the 225,000 
Hupmobiles registered in 1937, of 
which 57 per cent were still in 
the hands of original owners. Ca- 


pacity of the plant is from 75,000 


to 100,000 cars anaualy. 


DETROIT.—R. G. Gunn, 
recently regional merchandising 


manager in the New York region, | 
been appointed Pittsburgh | 


has 
city manager of Dodge. 

Harry Smith, formerly South 
Bend district representative in 
the Detroit region, has been trans- 
ferred to the Kansas City region 


as Pueblo district representative. | 


W. L. Mahon, truck representa- 
tive in the Kansas City region, 
has been assigned to the Detroit 
region, as South Bend district 
representative. 


Darden Appointed 


BIRMINGHAM, Ala. (UTPS).— 
L. D. Darden, of Tuscaloosa, Ala., 
has been appointed manager in that 
city for the Alabama Motorist Assn. 
He will have charge of the work in 
four counties. 





|; Cars. 


| with a gain of 5,925. 
| gained 1,021 while Willys with a} 


| stepped organization | 


until 





divisions 
due 


Chrysler and De Soto 
each gained slightly, 
doubtedly to the 
dealers had more of these 
on hand than other makes. 

Ford, without any real trouble, 
as a group coupled with Lincoln, 
gained 13,800 in all, the Ford 
gain being 12,204. The group total 
was 101,498. The figures for the 
General Motors group are inter- 
esting. Chevrolet is 16,739 behind 
last year while the total loss for 
the GM group is 6,937. The loss 
by Chevrolet is partly made up 
by a gain of 4,654 by Pontiac; 
4,274 by Buick; 100 by Cadillac; 


units 


1,917 by La Salle. Oldsmobile how- | 


ever, lost 1,145 cars. 
Hudson and Terraplane 
show losses due to their 


also 
labor 


troubles. The group lost 4,761 cars | 
made up by Terraplane dropping | 


from 9,888 to 6,522 or 3,366 loss 


while Hudson lost exactly 50 per | 


cent from last year’s figures. 
Among the non-affiliated manu- 


un- | 
fact that the| 


| 
| 
| 





facturers Graham lost only nine} 


last year 
Studebaker 


almost doubled over 


up dealer 
boosted its figures from 994 of 
April, 1936 to 5,924 for April, 1937. 
The others such as the Cord 
group, Pierce-Arrow with limited 


Nash gained 4,272. Packard | 


production any way and the mis- | 


cellaneous makers, all had losses. 

While the general registrations 
show a loss, the geographical tab- 
ulations show that the New Eng- 
land States section had a loss of 
19.3 per cent; the Middle Atlantic 
States 1.3 per cent gain, South 
Atlantic 7.2 gain; East North 
Central group, usually the best 
market in the country, had a loss 
of 10,970 cars or 9.4 per cent loss. 
Contrasted with this the East 
South Central group snapped up 
and registered a gain of 7.3 per 
cent indicating that the states of 
Kentucky, Tennessee, Alabama 
and Mississippi recovered from 
the flood conditions and bought 
automobiles. Kentucky was the 
only state in this group to show 
a loss. In the West North Central 
states a gain of 1 per cent is seen 
while the West South Central 
States showed a gain of 14.1 per 
cent, every state in the group 
showing a gain. The Mountain 
States as well as the Coast States 
showed losses undoubtedly due to 
the inability to get cars. 

The surprising figures of the 
truck end of the industry show- 
ing a gain of 2,928 but reaching 
a new total for commercial cars 


has an even more interesting pic- | 


ture, as Chevrolet lost 386 units, 
Dodge 4,727 and _ International 


Harvester 414. These losses were 


overcome by Ford having a gain| 


of 4,404 trucks, Mack 305, Stude- 


baker 398, while General Motors | 
Truck’s augmented sales organi- | 
zation jumped registrations from | 


| 2.733 to 4,815 for a gain of 2,082. 


Dodge As nounces| 


Plymouth with its new light 


weight job gained 910 and Terra- | 


Field Promotions | plane had a gain of 297. 


All the 


others had slight gains 


states however showed 
Delaware registrations were even 
with those of last year. New York 
lost exactly one truck and Indi- 
ana had the biggest loss, 1,630 
units. The biggest gain was in 
Texas with 1,538 over 1936 figures. 


— Bars iced 


As Permanent Homes 


DETROIT.—The Detroit com- 
mon council on Thursday ap- 
proved that section of the pro- 
posed trailer ordinance which 
limits parking of trailers to 90 
days within any one year, thus 
effectively banning trailers used 
as permanent homes. 

Further discussion of the ordi- 
nance was adjourned until Mon- 
day. 


losses. | 


} 
| 
| 


which | § 
| contributed to the total of 67,884 | 


for a new record. Sixteen of the| 





Chevrolet Dealer 
Groups Discuss 
Selling Policies 


DETROIT. Recommendations 
of the Chevrolet dealer personnel 
and suggestions on current sales 
policy of the company were dis- 
cussed here this week at two-day 
sessions of the National Dealer 
Planning Committee and the Na- 
tional Dealer Used Car Commit- 
tee. 


Each group included one Chev- 
rolet dealer from each of the nine 
Chevrolet regions throughout the 
United States. All branches of the 
national selling program were 
discussed. The dealer planning 
group, of which Carroll Cone, of 
Cone Brothers, Anaheim, Cal, 
was chosen chairman, concen- 
trated their efforts on a discus- 
sion of the new car market out- 
look. The dealer used car com- 
mittee, which elected Ray M. 
Whyte, of the Eastern Chevrolet 
Co., Detroit, chairman, went into 
| the ramifications of the used car 


1| market. 


CHAIRMEN OF TWO NATIONAL DEALER conferences and 
members of Chevrolet’s used car and planning committees meet in 
Detroit. Top picture, left to right: Ray M. Whyte, Eastern Chevrolet 
Co., Detroit, new chairman of the national dealer used car planning 
committee; W. E. Holler, general sales manager; Carroll Cone, Cone 
Bros., Anheim, Calif, new chairman of the national dealer planning 
committee. Second from top, left to right: T. H. Keating, assistant 
general sales manager; Bert Glisson, Glisson Motor Co., Valdosta, Ga. 
Third from top, left to right: L. J. Hobbs, Hobbs Chevrolet Co., 
Wichita, Kans.; Ed. Hedner, assistant advertising manager. Fourth 
from top, left to right: J. W. Silva, Silva Chevrolet Co., Eugene, Ore.; 
E. P. Feely; manager Chevrolet market analysis department. Fifth 
from top, left to right: F. H. Bogda, Bogda Motor Co., Green Bay, 
Wis.; J. M. Hendrie, manager of Chevrolet car distribution depart- 
ment. Bottom picture, left to right: J. H. Reed jr., Jim Reed Chev- 
rolet Co., Nashville; C. J. Clark, assistant manager car distribution 
department. 


W. E. Holler, general sales 
manager of Chevrolet, addressed 
a joint meeting of both groups on 
Tuesday, the final day of the 
meetings. H. B. Hatch, assistant 
general sales manager in charge 
of new car sales in the eastern 
half of the United States, met 
| with the dealer planning group 
Monday and Tuesday, and W. G. 
| Lewellen, assistant general sales 
manager in charge of used car 
| sales in the western half of the 
| United States, met with the dealer 
used car group. 

Those attending the meetings 
of the dealer planning committee 
included: Cone, Pacific coast re- 
| gion; L. O. Gates, Gates Chevro- 
let Co., Mishawaka, Ind., Flint 
region; F.G._Loehmann, Loehmann 
Chevrolet’ Co., Inc., Waterbury, 
Conn., Atlantic coast region; J. 
A. Haraden, Mohawk Chevrolet 
|Co., Schenectady, N. Y., New 
|England region; George Hick- 
man, Hickman and Hutchinson, 
Warrenton, Va., eastern region; 
| Bert Glisson, Glisson Motor Co., 
Valdosta, Ga., southeastern re- 
gion; F. H. Bogda, Bogda Motor 
Co., Green Bay, Wis., Great Lakes 
|region; L. J. Hobbs, Hobbs Chev- 
rolet Co., Wichita, Kans., Midwest 
region, and L. C. Cargile, Cargile 
Motor Co., Texarkana, Tex., 
southwestern region. 

The members of the national 
used car committee attending the 
conferences were: Whyte, Flint 
region; G. H. Hochschwender, 
Flatbush Chevrolet Sales Corp., 
Brooklyn, N. Y., Atlantic coast 
region; H. Ingraham, Ingraham 
Chevrolet, Inc., Augusta, Me., 
New England region; J. S. Wyatt, 
M. E. Wyatt & Sons, Meadville, 
Pa., eastern region; J. H. Reed jr., 
Jim Reed Chevrolet Co., Nash- 
ville, Tenn., southeastern region; 
Giles Sullivan, Sullivan Chevro- 
let Co., Champaign, Ill., Great 
Lakes region; W. R. Allen, Allen 
Chevrolet Co., N. Kansas City, 
Mo., midwest region; J. H. Nash, 
Capitol Chevrolet, Inc., Austin, 
Tex., southwestern region; and 
J. W. Silva, Silva Chevrolet Co., 
Eugene, Ore., Pacific coast. 


May Registrations 
Climb in Detroit 


DETROIT. — _ May registrations 
of new passenger cars in Wayne 
County (Detroit) reached a figure 
of 15,164, against 11,527 in May, 
1936, to bring the total to date to 
53,705, as compared with 47,749 
in the corresponding period of 
1936, according to the monthly 
report of the Detroit Auto Deal- 
ers’ Assn. 

Registration of trucks during 
the same period showed a total of 
881 in May this year, against 812 
last year. Total to date is 3,987, 
compared with 3,704 last year at 
this time. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, Wholly through 
the dissemination of NEWS which is timely, 


. YEAR 
12 re authentic and of value -—(ADN 6-10-1933) 
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Leadership 


ese VENTION on the part of the Federal government 
in the current steel strikes brings hope that the people 
of the United States will in the future have some repre- 
sentation in disputes of this sort, which so vitally affect 
the interest of all of us. Since thg first of the year the 
efforts of John L. Lewis and his henchmen to gain con- 
trol of workingmen in this country have given little con- 
sideration to the welfare of the nation when that welfare 
was pitted against the welfare of the “union.” 

Reckless lawlessness has characterized the entire cam- 
paign. Agreements entered into have been worth much 
less than the paper they are written on and the time and 
loss of work required to arrive at them. Following the 
examples of the leaders who flouted the laws, which in 
their view conflicted with their aims, the erstwhile follow- 
ers now flout the commands of their leaders (see Homer 
Martin on the Saginaw “bunch of nuts’). Thus Lewis 
and Martin seem to have taken their philosophy of leader- 
ship from Mirabeau of the French revolution, who be- 
lieved that the leader of mobs must stir up the mob and 
then run like hell to keep ahead of it. 

This is the unfortunate position in which Messrs. Lewis, 
Martin, et al., find themselves today. Action by the 
federal government today was timely if not too long 
delayed. We sincerely hope that the new steel mediation 
board may point the way to better understanding and a 
new appreciation of the responsibilities of leadership on 
all sides. The national life of our nation always has 
depended upon, and always will depend upon, the willing- 
ness of individuals or groups to subordinate self interest 
to the interests of the whole. 


Monopoly 

P MARGES of monopolistic aims on the part of General 

Motors in the sale of parts and accessories to dealers, 
which have been brought by the federal trade commission, 
bring to mind the point that what is one man’s food is 
another man’s poison. While it may be true that to insist 
upon the sale of GM parts and accessories by GM dealers 
does to an extent limit the dealer to the conduct of his 
business and close that market to competitors with GM, 
there are other interests to consider. 

Car owners are entitled to the assurance that when 
they take their cars to GM dealers for repairs, or to have 
accessories installed, that such repairs are made with 
parts approved by GM, and that such accessories as they 
may have installed are also approved by GM. Only 
through insistance that its dealers live up to the expec- 
tations of their customers in this regard can GM fulfill 
its responsibilities to its customers. 

J> EPORTS by the National Assn. of Sales Finance Com- 

panies indicates a marked falling of the practice 
among dealers of “packing” finance charges. ADN is as 
pleased that this is so as it is proud that it was among the 
first trade publications to call the evils of the practice to 
the attention of the readers. This is progress on the part 
of the dealer body which deserves commendation from 
the public and active support from manufacturers. 


Packing 
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SCHOOLS Following a_ yearly 
IN practice various units 
SAFETY of the Chrysler Corp. 
this week are sending 

fortunate members of the Detroit, 
Hamtramck and Highland Park 
school safety patrols for a week’s 
visit to the nation’s capital. This 
program of encouragement to 
those boys who have done their 
share during the past year in 
protecting the lives of their 
schoolmates is repaid to a large 
extent by the fact that in Ham- 


tramck during the past five years | 


child was 
to or 


school 
way 


single 
on his 


not a 
killed 


school. 
* * * 


THERE SEEMS to be no bet- 
ter time to instill the message of 
safety into the minds of our fu- 
ture drivers and pedestrians than 
now. At school age, children are 
more observant than in later 
years. They have no fixed habits 
to discard and the idea of walk- 
ing and driving with afety can 
easily be formed into a habit with 
them. That the children them- 
selves enjoy this type of training 
and gain much from it is 
evidenced in the following news 
dispatch from a meeting held in 
Hamtramck this week: 


a * 7 


DETROIT.—The other day, 12 
school boys were guests of the 
Dodge division of Chrysler Corp. 
at a luncheon tendered the young- 
sters by executives of the com- 
pany. The boys ranging from 10 
to 16 years, were picked members 
of Hamtramck’s Junior Safety 
Council, and their outstanding 
character and efficiency in school 
patrol work had won them the 
invitation and a free _ six-day 
sight-seeing trip to Washington, 
D. C. 


The deeper significance of the 
story lies in the unusual safety 
record established through the co- 
operation of the boys seen in the 
picture, and by other boys associ- 
ated with them as members of the 
Hamtramck Junior Safety Coun- 
cil. The record shows that no 
Hamtramck child has been killed 
in a traffic mishap in over two 
years—and that no public school 
pupil has figured as a traffic 
fatality in more than five years 

This record, of which Ham- 
tramck’s citizenry may well be 
proud, has been achieved largely 
through the vigilance of school 
boy patrols trained and super- 
vised by the traffic diVision of the 
police department. 


An interesting feature of the Jun- 
ior Safety Council is a Junior 
Traffic Court in which a school 
boy judge, clothed with full ju- 
dicial dignity, and aided by clerk, 
bailiff and other assistants holds 
weekly sessions. The violations 
under juridiction of the court are 
jaywalking, disobedience to orders 
of traffic patrols, walking through 
red lights, reckless walking and 
similar offenses. The complaining 
junior “officer” secures a written 
summons commanding the culprit 
to appear in court where wit- 
nesses testify and judgment is 
passed, if the defendant be found 
guilty as charged. 

Short-term exclusion from 
school play grounds and imposi- 
tion of minor punitive duties are 
average penalties. The seriousness 
with which the Kid-Court is re- 
garded by pupils of both sexes, 
the utter absence of levity in the 
court room, the reluctant yet un- 
questioning obedience with which 
offenders appear before “His 
Honor” proves the efficacy of the 
plan as a means of imbuing the 
children not only with a sense of 
caution in moving through mod- 
ern traffic, but with a general 
sense of respect for and obedience 
to rules set up for their protection. 


* * + 
THIS PLAN could well be put 


into operation in schools through- 
out the country. 


from | 
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Leadership? 


In This 


Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Found! 


In looking through your June 
12 issue of Automotive Daily 
News, I was interested in the 
story signed by Mr. Amos J. 
Corey of Louisville. 

Complying with Editor’s Note 
“In This Corner,” we will be very 
glad to have you advise Mr. Corey 
that we are in a position to sup- 
ply gaskets for replacement on 
the McFarlan car that was made 
in Connersville some years ago. 
As to the other replacement parts 
for the McFarlan cars I believe 
that Dallas E. Winslow, Inc. of 
Detroit, Michigan can either sup- 
ply these parts or advise Mr. 
Corey where they may be ob- 
tained.—B. G. Peck, sales director, 
Fitzgerald Mfg. Co., Torrington, 
Conn. 


Show Dates 


On Mar. 11 we advised you that 
the date of our 1937 auto show 
(our 32nd annual exhibition) 
would be held Nov. 24 to Dec, 1, 
inclusive. 

However, this date has been 
changed and the dates now defi- 
nitely set for our show are Nov. 
27 to Dec. 4, inclusive, in the new 
Municipal Auditorium. 

Will you please give these 
Kansas City show dates your 
usual announcement?—C. M. 
Woodard, secretary-treasurer, 
Kansas City Motor Car Dealers’ 
Assn. 


Autocheques 


I would like you to point out to 
your readers that next year with 
the co-operation of the American 
Automobile Assn. in Washington, 
we shall be running a big rally 
of Americans and their cars to 
Europe, and although it will be 
difficult to give them as good a 
time as you gave us in America, 
we are going to do our best to 
make it an unforgettable event. 

We are also hoping to run a 
gigantic rally of British cars 
across the continent of America 


to Hollywood, where they will be 
entertained by the British colony, 
and return via Vancouver and 
the Canadian Rockies.—G. E. 
Lyon, managing director, Auto- 
cheques, Ltd. 


Highways 

About a week or two ago Auto- 
motive Daily News published a 
story covering proposed expendi- 
tures for highways. I thing this 
is one campaign which your 
paper could very well sponsor. 
With motor vehicles increasing 
yearly until at the end of 1936 
there were more cars on the 
highways than any previous year 
in the history of the industry if 
the industry is to keep on ex- 
panding we must have additional 
road mileage. 

Present day cars, capable of 
high speeds, can only be operated 
to give the owner the best there 
is in them if road construction 
and design keep pace with car 
design and construction. I have 
been much interested in your re- 
cent editorials against diversion 
of highway funds to other pur- 
poses. Certainly if this idea is 
carried much farther it will de- 
feat itself since only by an in- 
creasing use of motor vehicles 
can such funds be increased. If 
diversion cuts down the use of 
vehicles the funds to be diverted 
will diminish accordingly and 
like the famous three snakes in 
the grass that were each eating 
the others’ tail both the highway 
and highway fund will disappear 
and with it will go diversion. 

—A Reader 


Labor 


Although I appreciate’ the 
reasonable editorial stand taken 
by Automotive Daily News in re- 
gard to the labor situation, I fail 
to see by what right or by what 
logic you, as well as most other 
publications, find it necessary 
arbitrarily to question the pur- 
pose of labor’s leadership. 

—J.L. L. 
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Connecticut Dealers Gain Legislative Victories 


Assn.-Sponsored Bills Win; 
Inequitable Laws Blocked 


HARTFORD, Conn.—After July 
1, Connecticut dealers may apply 
for permits from the department 
of motor vehicles allowing them 
to transfer markers for their cus- 
tomers and issue five-day trans- 
fer certificates, thus eliminating 
costly and time-consuming trips |} 
to a DMV branch office. The five- 
day period allows ample time for 
handling the registration trans- | 
fers by mail or in batches. 

This bill was part of the legis- 
lative program of the Connecti- | 
cut Automotive Trades Assn., Inc., | 
and will result in a substantial 
saving to dealers throughout the 
state, according to Carl R. Lane, 
manager. The association had a 
successful legislative season on 








capitol hill here, securing enact- | 
ment of nearly all measures | 


sponsored, as well as defeating a} 
number of unfavorable bills. 


| 
There has been no increase in | 
| 


taxes for automotive establish- 
ments, and many companies will | 
show a slight saving through re- | 
vision of the corporation tax law. | 
Attempted diversion of highway | 
funds was blocked and no restric- 
tive regulatory bills were en- 
acted. 

The association’s crusade 
against the “constable racket” in | 
small towns, where motorists 
have been victimized, resulted in 
several beneficial changes. Sev- 
eral of the worst spots have been 
cleaned up through establishment 
of salaried town courts, replacing 
the justice of the peace system 
under which constables and court | 
officials were compensated on a 
fee basis. A highway motor patrol | 
of 75 members of the state police 
department, created at this ses-| 
sion, will also help to reduce the | 
influence of the constables. The | 
patrol was endorsed by the CATA. 

Another major gain for the in-| 





De Soto Expands | 
Plant Tours for | 


Shrine, Teachers 


DETROIT.—A continuous pro-| 
gram of plant tours, between 
9:30 a. m. and 2 p. m., Mondays 
through Fridays, will be oper-| 
ated by De Soto during _the 
Shrine and teachers’ conventions 
here, De Soto officials announce. | 

With many groups already hav- 
ing expressed a desire to go 
through the new plant, De Soto 
will operate special buses from 
downtown hotels to accommodate | 
the parties. Special attendants 
will also be placed at desks in 
the hotels to arrange schedules. 

De Soto’s plant tour schedule 
is designed to fit into the busy 
convention program of these two 
groups, In slightly more than a 
half-hour’s time, people can get 
an interesting picture of Detroit’s 
modern automobile manufactur- 
ing methods. 

The installation of a complete 
loudspeaking system at De Soto, 
with radio type microphones re- 
placing the hand megaphones, 
allows guides to tell plant visitors 
clear and “easy to hear” running 
stories of operations. 

These speakers have been so 
constructed and directed as to 
allow every person in a large 
group to hear everything that is 
said. At the same time, the speak- 
ers do not interfere with work- 
men along the line or at the 
presses. 


NEW YORK.—Outstanding among 
recent installations of air-condition- 
ing equipment in industry are those 
in the Ford branch assembly plants 
in Memphis, Tenn., and St. Paul, 
Minn., made by the York Ice Ma- 
chinery Corp. Four other branch 
assembly plants have already been 
air-conditioned by York—Somerville, 
Mass.; Chester, Pa.; Edgewater, N. 
J., and Kansas City, Mo. 





dustry was the liberalizing of the 
use of dealer markers, Last Sep- 
tember the state attorney-general 
rule that existing law prohibited 
use of dealer markers at night or 
on Sundays by salesmen or other 
employes. In many cases this 
forced dealers to take out pas- 
senger car markers for their 
salesmen. 


The requirement not _ only 


| meant more outlay for markers, 


but made cars so registered sub- 
ject to the local property. tax. It 
is estimated that extra cost to 


| dealers was about $15 per car per 


year. Use of dealer markers on 
salesmen’s and employes’ cars is 
now permitted outside of busi- 
ness hours. 


Gas station owners, real estate 


@ OWNERS 
REPORT 
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men and others outside the car 
dealer field who have trailer sales 
franchises have not been subject | 
to restrictions which apply to car | 
dealers. An amendment to the 
dealer-repairer licensing law now | 
includes trailer dealers, so the in-| 
dependents are put on the same 
basis with car dealers who sell 
trailers. Under the former situa- 
tion, independent trailer dealers | 
could demonstrate and sell trail- 
ers on Sunday while car dealers 
could not. 


The Sunday closing law has 
also been amended to legalize sale | 
on Sunday of everything pertain- 
ing to automobiles except whole 
cars. Lots and showrooms must 
remain closed, however. The for-| 
mer statute exempted “emer-| 
gency repairs” and sales of gaso- | 
line, oil, ete., but was so indefi- 
nite in its terms that it was va-| 
riously interpreted. 


|is credited with 


| Foundation. 


First Safety 


Foundation 


Students are Graduated 


BOSTON. The Automotive 
Safety Foundation, created by the 
manufacturers of motor products, | 
its first creative | 
step when the Bureau of Street | 
Traffic Research of Harvard Uni- | 


| versity graduated 31 members this | 
| week. They finished a full year’s | 


program of training in traffic en- | 
gineering and administration, the} 
first ever held in any university. 

Sixteen of the students were en- 


| rolled in the class through fellow- | 


ships from the Automotive Safety | 
Fifteen others en-| 
tered without fellowships. One of | 


| the most important facts in con- 


nection with the graduation is a 
number of men have been given 
positions already in places where 
they are not residents and where 


no conceivable influence could 
have been brought to bear upon 
their selection. 

The Automotive Safety Founda- 
tion is to continue its plans on 
scholarships by giving 15 more for 
the next year. Four hundred ap- 
plications have already been made 
from this and other countries. 
The graduates have formed the 
Harvard Traffic Associates, de- 
signed to act as a professional so- 
ciety to promote the advancement 
of sounder traffic practice, the 
professional interests of its mem- 
bers and to provide a channel for 
continued contact with Harvard. 

Succeeding graduates will be 
admitted and former fellows of 
the Harvard Bureau are included 
as charter members. 


0,000 
Willys 


in O months 


Sales, far beyond predictions 6 months ago, prove America enthusi- 
astically wants the high economy and low price of this sturdily 
constructed, smartly designed car. And, of course, dealers are just as 
enthusiastic—for they find it easy to sell Willys. Willys is a natural. 
Desirable open territory is still available. . . Write to the factory. . . 


Willys-Overland Motors, Inc., Toledo, Ohio 


@ PAYMENTS 
AS LOW AS 


aia 


<— he 


cB 


35 miles per gallon 
519°° a month 
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Modernization Results in 176% Lubrication Rise 
CATA Directors Elected 


Oc 


Schmunk Survey Reveals 
Department’s Importance 


CLEVELAND.—An increase of 
176 per cent in lubrication sales 
and an increase of 44 per cent in 
service sales in one year following 
the introduction of a modernized 
lubrication system, is revealed in 
an analysis of the books of the 
R. J. Schmunk Co., Cleveland dis- 
tributor for Hudson-Terraplane. 


The effect of lubrication work 
and the car owner contacts estab- 
lished on the general service de- 
partment business, as seen from 
the records, show that in the 1935- 
36 period before modernization 
was made, service sales amounted 
to $35,902.25. From May 1936 to 
the end of April 1937 the volume 
was $51,926.04 or a gain of $16,- 
023.79, amounting to 44.6 per cent 
increase. In these figures the gaso- 
line sales were not included. Last 
year the lubrication work amount- 
ed to 7.7 per cent of the total serv- 
ice volume. This year, or the pe- 
riod since modernization, the de- 
partment has developed 14.7 per 
cent of the volume and has be- 
come the most profitable single 
department in the company’s serv- 
ice work. April, 1937 shows that it 
is becoming even more important 
from a profit standpoint. 





Comparative gross volume is 
shown in the following table: 
No. of Cars 
in Latter 
1936 Period 
$596.99 250 
644.93 305 
668.82 318 
617.52 301 
568.77 262 
806.09 287 
754.86 284 
562.96 
1937 
550.33 
511.27 
611.08 
742.78 


1935 
$205.64 
225.08 
207.10 
256.59 
191.12 
205.04 
228.55 
181.47 
1936 
220.46 
224.81 
251.95 
366.70 


$2,764.51 $7,636.40 


As is shown, 3,324 lubricating 
jobs were handled in the depart- 
ment for the year following the 
modernization of the department 
and while an accurate record of 
the cars taken through the de- 
partment was not available, an 
examination of the lubrication 
customer cards showed that 33.2 
per cent of the owners were fol- 
lowed up, were or had become 
regular service customers, and 
that 38 per cent of the new car 
owners because of the lubrication 
follow-up system, were recorded 
as regular or monthly service 
customers and regular shop serv- 


May 

June 

July 
August 
September 
October 
November 
December 


January 
February 
March 
April 


ice patrons. The average lubrica- | 





tion sale per car was $2.29. This 
does not include wheel packs or 
drive shaft lubrication which 
would have added a volume of $45 
per month more. It is excluded 
because according to labor regu- 
lations existing in Cleveland any 
service job which requires re- 
moval of parts or mechanical 
operations must be done in the 
regular service shop. Had these 
been added the percentage of in- 
crease and the actual volume 
would have been stepped up sev- 
eral points. 

The month by month figures for 
service are as follows: 

Service Sales 
1935-1936 1936-1937 
$3,024.22 $4,295.61 

2,943.02 3,981.35 
3,309.17 5,237.56 
3,717.65 4,043.32 
2,835.15 3,554.52 
2,780.65 5,580.85 
2,568.04 5,029.13 
2,805.00 4,120.68 
2,623.54 3,650.06 
3,274.33 3,820.32 
2,776.68 4,234.55 

4,378.09 


September 
October 
November 
December ... 
January 
February 


$35,902.25 

Increase $16,023.79 
Increase .... 44.6% 
It will be noted that in October 
and November when_ seasonal 
service operations are at their 


height, that the Schmunk organ- | ! 
|K. K. Kenderline, 


ization, following factory service 
programs, practically 


year, as well as attaining similar 


results in the lubrication depart- | 


ment. 


AIRPLANE-TYPE SHOCK ABSORBERS 


$51,926.04 | 


doubled | TA, : 
| service volume over the previous | activities, stressing the work done 
| in legislative, legal, labor, ethical 


At Record Annual Dinner 


CHICAGO. — Voted in without 
opposition, Ralph A. Burnstine, 
William A. Dean and Paul B. 
Smithson were elected to fill va- 
cancies, and Ben T. Wright and 
J. J. Wright to succeed them- 
selves as directors at the 32nd 
annual dinner and meeting of the 
Chicago Automobile Trade Assn. 
this week. 

The affair, held at the Lake 
Shore Athletic Club, lived up to 
advance notices as the largest 
and most enthusiastic gathering 
of dealers, their organizations and 
others identified with the _ in- 
dustry for many years. 

Much of the pep on the occasion 
was due to presentation of a 
sparkling floor show as the con- 
cluding feature of the evening. 
Except for space set aside for the 
entertainment, the grand ball 
room of the club was packed, 
with about 350 in attendance. 

Ranged at the head table were 
officers, directors, and past presi- 
dents of the association, along 
with special invited guests. 

Following the dinner came the 
counting of ballots, after which 
president of 
CATA, gave his annual report of 


advertising, employment, flood re- 
lief, telephone service and other 
fields. He also reviewed the Chi- 
cago automobile show of last No- 
vember, regarded throughout the 
industry as the all-time peak in 
effective showmanship. 

Of the directors elected, Burn- 


| stine, head of the Riviera Motor 


Sales (Chrysler-Plymouth), suc- 


ceeds his father, the late Isadore 





lenohan, Sales in Calif. 
7% Above 1936 Period 


SACRAMENTO, Calif.—Passen- 
ger car and truck sales in Cali- 
fornia for the first four months 
of this year were 7 per cent ahead 


|of the total for the same period 


of 1936, according to official auto- 


| motive registration figures. 


Despite a 4 per cent sales de- 
cline in April over March, regis- 





Burnstine; Dean of the Clayton- 
Dean Chevrolet Co., replaces Fred 
R. Emich, and Smithson of Hon, 
Smithson & Raymond (Packard), 
succeeds W. R. Bellows, Packard 
branch manager. Ben T. Wright 
heads a Ford dealership on the 
north side and J. J. Wright on 
the south side. All five of the di- 
rectors named have been promi- 
nent for a long time in the Chi- 
cago automobile trade. 


ICC Safety Code 
For Trucks, Buses 
Effective July 1 


WASHINGTON.—First enforce- 
ment of highway safety measures 
on a national scale by the federal 
government will begin July 1. 
This long stride toward uni- 
formity of rules throughout the 
United States will be taken when 
the interstate commerce commis- 
sion on that day puts into effect 
its regulations for motor trucks 
and buses. The code will apply to 
all common and contract carriers 
by motor vehicle whose opera- 
tions cross’ state boundaries. 
About 250,000 trucks and 50,000 


jinterstate buses immediately will 


come under federal control in re- 
spect to precautions for the 
safety of their occupants and all 
other users of the roads. 

The beneficial effect of these 
regulations, promulgated by the 
ICC after exhaustive consultation 
with the country’s most eminent 
safety authorities, will extend far 
beyond the realm of interstate 
commerce. For virtually all 
states, by new legislation or a 
co-operative policy adopted by 
their traffic administrators, will 
bring control of intrastate truck 
and bus operations into con- 
formity with the federal law. 

The ICC code going into effect 
July 1 is divided into three sec- 
tions covering, respectively, the 
qualifications of drivers, the driv- 


trations for the four months to-| ing of vehicles, and parts and ac- 


taled 98,637 units as against 92,- 
152 for the same period of 1936. 


~ 


| cessories 
‘ necessary 


adjudged 
operation. 


vehicles 
safe 
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From their STRENGTH comes endurance 


@ Monroe Airplane-Type Shock Absorbers are of the 
same principle that has been used for years on air- 


planes and artillery. 


Monroes are double acting, and because the load is 
applied directly, the Monroes displace a larger quan- 
tity of fluid over any shock impulse. This important 
feature permits the use of lower pressures, which 


reduces vibration and provides a softer, safer ride. 


Nearly two million Monroe Airplane-Type Shock 


ls Likea Ball @ 


Absorbers are now in daily use on many of the world’s 
Nothing Rol 

to toss the 
nee ok 


leading automobiles, and their record of hie 
It takes & 
ig weig 
ae the same to ony 
tt m. The best bet 2 
rae Departure = 
B aring- Your New E 
teat distributor as 
cael the corner - 


stands as proof of Monroe’s superiority in design, a 
as. 8 


quality and workmanship. 


Standard equipment on leading automobiles 
throughout the world... . Manufactured in 
United States, British Isles and Australia. 


MONROE AUTO EQUIPMENT SST ANGE UEC On EO 
NEW ee eS Meter Te 


COMPANY 
MONROE, MICHIGAN 


ALSO MAKERS OF THE LARGEST SELLING A R BRAKE F 
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Hygienic Reconditioning Offers New Sales Stimulus 


Process Brings Volume 


Increase to Pa. Dealer 


known as an effective sterilizing 


PHILADELPHIA (UTPS).—Used 


car disposal has always been one 


of the biggest headaches in the| 


motor industry, but not until re- 
cent years has the full import of 
the tie-in between the continued 
sale of new cars and the clear- 
ance of trade-ins been recognized 
by dealers. Ralph W. Howard, 
general manager of the Wilkie 
Buick Co., Philadelphia, has found 
an answer to the problem which 
has proved a great success during 
the less than a year’s time since 
it was put into operation at this 
dealership. 

“In my opinion,” said Howard, 


“new car business is limited en-| 


tirely by the disposal of used cars 


taken in trade. There have been} 


plans and schemes galore for 
many years, many of them smack- 
ing of fraud, but none has proven 
a complete or continued success. 
We have tried many here. One 
time some years back we even 
tried giving away a carload of 
groceries to every used car pur- 
chaser. This scheme, 


For one thing, the public has 


reached the saturation point on) 
“we sell for less” and “get some-| 
thing for nothing” ideas and in| 
the main, have come to the con-| 


clusion that anything they get for 
nothing is worth just about 
exactly that.” 

In October, 1936, this company 
installed the ‘White Cross’ process 
in its used car division and How- 
ard considers it the first scientific 
approach to the used car prob- 
lem. It has in addition to a public 
benefactor angle, a popular ap- 
peal, for one thing everyone is in- 
terested in is health. The auto is 
one commodity that is promiscu- 
ously sold and traded without 
benefit or restraint from attention 
to its sanitary aspects. There are 
laws and regulations for the sale 
of used clothing, bedding, mat- 
resses and other things which 
come into personal contact with 
the purchaser and Howard feels 
it is only a question of time be- 
fore the dangers inherent in used 
cars changing hands will be rec- 
ognized and legislation will start 
to be introduced making it com- 
pulsory that some process of steri- 
lizing cars be used before they 
are re-sold. 

The idea behind the White Cross 
process was first started 13 years 
ago and it has been undergoing 
research ever since. In 1930 Dr. 
Henry Field Smyth examined a 
number of used cars and made 
analyses of swabs from steering 
wheels, door handles and other 
hand contacts and of dust siftings 
from the cleaning of car floors 
and upholstery, and discovered 
many types of bacteria which pro- 
duce contagious and _ infectious 
diseases. Research continued on a 
formula to destroy these germs in 
cars and culminated in the White 
Cross process which used auto- 
septine for a germ killer, autosep- 
ticide as an insect killer. 

Here’s how it works out at the 
Wilkie Buick dealership. Every 
ear taken in trade goes through a 
complete process of high pressure 
spraying with autoseptine espe- 
cially designed for killing of 
germs in the upholstery of autos. 
Live steam is also used, long 


Conferences Conclude 


Seaman Body Strike 
MILWAUKEE, Wis.—A sit- 
down strike by 1,500 production 
employes of the Seaman Body 
Corp., here, following orders for 
a one-day layoff, was terminated 
Monday when conferences were 
arranged. 

The dispute, which also affected 
the Kenosha and Racine plants of 
the Nash-Kelvinator Corp., arose 
when the company ordered the 
production employes to take off 
June 14 while the firm prepared 
to institute a 32-hour week to 
spread employment as much as 
possible through slack production. 


however, | 
like many others was a failure.) 








agent, with a steamer especially 
made for car use. The car is then 


cleaned with a high-pressure vac- | 
| 1936, two months after using and 


uum. Door handles, window lifts, 


gear and brake levers are thor-| 
oughly cleaned and treated with! 


autoseptine, then wrapped _ in 
gauze and taped. The used car 
that is then passed on to the buy- 
er bears a certified trade mark of 
cleanliness which is registered in 
the U. S. patent office. Not only 


is this the first time in history | 


that used car selling has been 
brought up to the level of a trade- 
marked product, but the “ban- 


daged” cars confronting the visi- | 
' rate. And in addition to that used 


tor at this used car showroom 
create considerable curiosity and 
make a definite impression on the 
prospective purchaser. 


ARE YOUR 
CUSTOMERS 


7 








Since results are after all the 
primary factor in any approach 
to the used car problem, some 
statistics on the Wilkie-Buick 
method tell the real tale. In De- 


cember, 1935, before installing the | 


White Cross process, used car 
sales numbered 87 at a total of 
$21,207. In the same month of 


advertising the process, sales of 
used cars numbered 130 at a total 
of $40,053. Comparison figures for 
January of 1936 and 1937 are 65 
cars at $18,000, and 101 cars at 


| $30,040, respectively. Not only unit 


sales and unit of dollars per sale 
markedly increased but during the 
time since last October they have 


| decreased their used car loss $13 


per hundred below the average for 
the territory in which they ope- 


auto advertising appropriations 
have been cut approximately 20 
per cent. 


Keep them in line on Mohair 
Velvet...the only upholstery 
with a safety-surface! 


Hanainc on around the curves is all 


right in a roller-coaster but bad business 


in an automobile! A driver needs to keep 


his place, straight at the wheel...and the 


non-skid pile of Velmo helps keep him 


there, steady and secure. 


Because it prevents slide-around, 


Velmo is the safety seating for all riders 


—especially children. And it never puts 


a shine on clothing! 


Add to this real advantage the long 


wear, easy upkeep and many other vir- 


tues of mohair velvet...and you have a 


sales talk without a comeback. Tell them 


about Velmo, and sell them your cars! 


DETROIT. — As a reward for 
their vigilance on duty, 66 Detroit 
Safety Patrol boys may meet 
| President Roosevelt when they ar- 
rive in Washington this week on 
a five-day holiday trip. 

The president has expressed 
| special interest in the safety pa- 
trol work, and arrangements are 
under way for him to greet the 
Detroit boys. The patrol boys are 
scheduled to deliver an official 
message from Mayor Couzens. 

On the trip, the patrol boys will 
be guests of the Plymouth Motor 
Corp. They leave Detroit Monday, 
June 21, returning Friday morn- 
ing, June 25. The visit to the Capi- 
| tol and White House is expected 
to be Wednesday, June 23. 

While in Washington, the boys 


66 Patrol Boy 
D.C. As Guests of Plymouth 


s to Visit 


will see the foreign embassies, the 
Tomb of the Unknown Soldier, 
Lincoln Memorial, the new Su- 
preme Court building, and make 
side trips to Mount Vernon and 
the U. S. Naval Academy at Ann- 
apolis. They also are scheduled to 
meet Uncle Sam’s chief G-Man, J. 
Edgar Hoover, on a special visit 
to the Bureau of Investigation to 
see how operatives of the Depart- 
ment of Justice are trained. 

The 66 prize-winning boys mak- 
ing the Plymouth tour this week 
were chosen by police and school 
officials from 320 candidates, one 
from each of the public and paro- 
chial schools in the city. Selection 
was made at a special meeting of 
the Honor patrol boys in North- 
ern high school, June 12. 


ai IPPiy, 9 
. 


VELHO | 


(use 


MOHAIR VELVET 


L.C. CHASE & CO., Inc., 295 Fifth Ave., at 31st St., N.Y. C. 
Selling Division of Goodall-Sanford Industries 
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Early Shows Shifting Used Car Buying Season 


|the volume of business materially| RX QLLO ot Used Car Sales 


| 
increased. 


Coupon Syste Doubles Schwager states that the work} 
in the service department has| To New Up NADA Reports 
Service V olume In Texas been more than doubled since} 7 
this plan was put into effect, and —_—_—_ 
a eS ee ; : s that the volume of business going | (Continued from Page 1) 

SAN ANTONIO, Tex. One of | price of $3 for =. bubeicatio® | through this" department at the vehicles registered for December, | duction, curtailed early in 1987 
the most interesting features ap-| jobs is estimated at wha “ | present time is such that it is not | 1935 and 1936, one readily sees| by labor difficulties, will continue 
pearing among automobile deal-/ would cost. The value of the/necessary to have “specials” in| that new car and truck sales last strong throughout the summer. 
ioe ma ponent, yours ie utilinn® Ms | pian les in the fact that this will| order to drum up business. The) oc¢ember were abnormally| “It seems that retailing dealers, 
the lubrication service offered | bring the car owner into the coupons have taken care of this, | greater than used car sales, if we| because of the early ee 
here by the Winerich Motor Sales service department six times, of-| and business is always good. are to take preceding years in|of new models, will haye to 
eres Gees cars an Ways | fering six opportunities for the w¢ ° | comparison. The used car and| carry an increasing load of both 
an coon Arrow CAs ane a service salesman to sell him other Fisher Appointed |truck stocks were piling up and| used and new cars each wlan 
ur. ee trailers. So Savere® y | service DETROIT.—Appointment of Ed-| new car and truck registrations | when weather is most detricnaial 
ae sian that ii ee! parts, or to talk new or used cars. | win Fisher as sales manager of the| ore making a new high for that| to used car sales. 
adopted by this company for diss| In the case of a new car pur-| die Motor Gar division was an-| month. tie auaiyste of thé ses aa 
adopted by this company fo é é adillac Motc f s OE Se al ik iiesiiin|state, Boneen acid, Grok Cle ae 


tribution among their dealers. | ch ase, 12 “coupons are given,| nounced this week by H. W. Shepard, | ae 
The plan is Ja according | bringing the owner into the serv-| head of Cadillac-LaSalle retail opera-| in that fact. The dealer can get been a change in the ratio of 
to Ray Schwager, superintendent | ice department once a month for} tions in Detroit. Fisher has for| value out of it by considering| USed passenger cars and trucks 


>| , holesale manager | his the introducti f| taken in trade. 
y book | 12 onths. In practically every |80me time been w that this year the introduction o — 
of service for Winerich. A bo 12 mont I y | working out of the main factory| ,oy models will be eight days When a used car or truck is 


entitling the owner to six lubri-| instance that one of these books . i 

cation ee is sold for $3. With|have been sold, further service | branch « ee a earlier than last year. It has yep i sala. eth 6 
each purchase of a new car a| | work has been ordered, parts and| p. Schroeder, who has been with the| been stated by close observers of ond of th ‘a 1 Wie is not the 
book of 12 coupons is given. The! accessories have been sold, and| factory branch for 17 years. ee ee vehicle is perry often ee 
used vehicle must be accepted as 
part payment. The returns show 
that used cars and trucks sold 
in 1935, in percentage of new 
vehicles sold, was 173.1. The per- 
centage was 186.3 in the survey 
for 1936, which indicates that the 
dealer now, if the conditions re- 
main the same as in 1936, must 
sell 186 used cars and trucks to 
100 new units.” 

Benson pointed out some obvi- 
ous questions that rise in the 
survey figures. They include the 
following: Why are more new 
passenger cars bought on install- 
ment than new trucks? Why are 
more used trucks bought on in- 
stallment than used passenger 
cars? Why are there more used 
passenger cars traded in on new 
passenger cars than used trucks 
on new trucks? 

Benson listed the following fig- 
ures from the reporting dealers: 

The total trade-ins of commer- 
cial cars in percentage of new 
ones sold in 1936 was 123.4. For 
passenger cars it was 172.9. In- 
stallment sales of new passenger 
cars showed a percentage of 61.2, 
and on new commercial cars of 
57.7. But, on used passenger cars, 
the installment sales percentage 
was 58.2 and on used commercial 
vehicles 61.8. The percentage for 
installment sales, for both used 
and new was 59.3 for passenger 
and 59.8 for used and new com- 
mercial vehicles. 


IT COSTS LESS THAN A SODA "Sale in 
irst of June 


to demonstrate 100% car performance! | % sume 


is continuing at the Buick fac- 

; tories in Flint with heavy output 

sion gasoline—and that means Ethyl! scheduled for the remainder of 
’ : ey i 7 June to meet dealers’ require- 

When you consider that you use about mente. fale dasten the Te 


two gallons of gasoline in the average days of the month exceeded those 
of the corresponding period of 


demonstration, and that the extra cost Mey, accerding to W. 3 Saue 


of Ethyl over regular is so extremely stader, general sales manager, 
and were 42 per cent ahead of 





work, accessories, new 








W HEN the youngsters wheedle ten 


or fifteen cents out of you for a 
soda, you don’t think too seriously 
about the money, do you? 


But the next time you “fork over” 
just remember that for the same 74, g4by7 pump is the place to small, can you afford to use ohne ne yore. is 
t di tration if you , ol 3 . - str: ° st " ~ 
amount of money you could demon- fan ee eear performance! but Ethyl in your demonstrations sachin conan Elnetan ce ee 
strate 100% car performance two or One thing more: if your car has an during the first 10 days of the 
: ‘ : ie month were 7,807 cars against 
three times! That’s how little the extra cost of adjustable spark for the octane quality of the fuel 45068 during the Grat 10 Gaus 
used, be sure to set it to take full advantage of May and 4.206 in the correspond- 
a. : ss as ; ing period of June a year ago. 
Ethyl’s high anti-knock value. Ethyl Gasoline Cor- Output for the current week 
ae \ -sler Building, New York City. was scheduled to average above 
poration, Chrysler Building, City 1360 anes eden, lceleaane Cann 
P.S. Don’t forget that Ethyl puts new life in older shipments. 


cars, too. When you demonstrate a used car, put 


demonstrating with Ethyl amounts to—and what 
a difference Ethyl makes in your car’s performance! 

In the new 1937 cars, the gasoline you use in the 
demonstration is especially important. Average com- 


pression ratios are up to 6.25 to 1. Average com- | Oar : ae 
pression pressures are 140 pounds. These are high Ethyl in the tank and you'll put new life in the 20 M.P.H. Set as Limit 
On Pa. Open Highways 


° . * 7 . / 
compression figures. They call for a high compres- _ engine. Let Ethyl help you move your used cars! cinanaenh ts TOE 
bill making fifty miles the legal 
speed limit on the open highways 
and which also requires uniform- 
ity in traffic signs, signals and 
markings for the guidance of mo- 
torists has been signed by Gov. 


W ' z : George H. Earle. 
effective Sept. 1, the highway pa- 
trol and _ state police will be 
merged. 








Ford Enters 35th Year; 
Estimated Output for 1937 


se TR sin te 
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Convention Dates 


Placed at 1,200,000 Units |Chosen by ARBA 


DEARBORN. 
ward on a record starred with the 


development of mass production, | 


the production of more than 25,- 
000,000 automobiles, and the crea- 
tion of the world’s largest indus- 
trial unit, Henry Ford on Wed- 
nesday entered the 35th year of 
his industrial history. 

Ford has estimated that his 
plants will build 1,200,000 cars this 
year, an estimate that seems like- 
ly to be fulfilled, if present rate 
of production and sales continues 
and if current threats of CIO 
leaders to unionize the Ford 
workers does not result in some 
form of stoppage. Observers, 
however, see little likelihood of 
these factors developing. 


William J. Cameron of the Ford 
company told a radio audience on 
the eve of the anniversary that 
the present period is not one of 
“fundamental change” but rather 
a temporary breakdown in the 
nation’s economic machinery. 

“What happened is this: Some- 
thing went wrong in the eco- 
nomic machinery, and we used 


the stoppage to take stock of the | 


basic American principles that 


have carried us thus far to see if | 


they justify confidence in their 
power to carry us further. The 


Michigan License 
Sales Increase 


Despite Strikes | 


LANSING.—Labor disturbances | 
Michigan | 
license plates have been sold in} 


notwithstanding, more 


less than six months this year 


than in all of 1936, according to| 


Leon D. Case, secretary of state. 


- Looking back-{ examination is complete and the | 


majority vote is aye. 

“Certain local communities | 
have been treated to a taste of | 
tactics taught at Moscow and a 
few misinformed persons have 
hailed it as the dawn of a new} 
day of pentecost, while others 


| have been frightened; but level- | 


Up to June 12, the state depart-| 


ment had sold 1,527,096 plates and 


permits, yielding $16,306,820. 

Sales in all of 1936 were 1,502,- 
582 plates and permits, 
$17,759,230. Half-year 
remain to be collected in August 
on 440,642 permits. 

Case reported that he had been 
studying the Illinois system 
recording titles. The system 
said to permit the ‘dexigraphing’ 
of 11,000 titles a day, as compared 


yielding | 
payments |} 


of | 
is | 


with the Michigan average of 7,- | 


000 to 8,000. 

Michigan title backlog is now 
about 40,000, and the department 
in an effort to establish 24-hour 
service on titles, Case said, may 
adopt the Illinois system. 


Donner Named 


GM Asst. Treas. 


NEW YORK. — The appoint- 
ment of Frederic G. Donner, as- 
sistant treasurer, as general as- 
sistant treasurer of General Mo- 
tors Corp., was announced this 
week by Alfred P. Sloan jr., 
chairman of the board of direc- 
tors. 

Donner has been with GM since 
1926, when he joined the corpora- 
tion as an accountant. In 1934 he 
was appointed assistant treasurer. 

Donner, 35, was graduated from 
the University of Michigan in 
1923, when he became connected 


} 
t 


with the firm of Reckitt, Benig- | 


ton and LeClear, Chicago ac- 
countants. He is married and has 
two children. 


Fla. Governor Vetoes 


Dealer Licensing Act 
TALLAHASSEE, Fla.—Gov. 
Fred P. Cone has vetoed an act 
of the 1937 legislature calling for 
a license on automobile dealers of 
$750 for each county in which 
they operated. 

Calling the figure “out of rea- 
son,” Gov. Cone added it would 
cause retaliation from other states 
and “in my opinion is in restraint 
of trade.” 


headed persons know that it has 
no place in the drama of Amer- 
ican destiny. 

“This is a nation whose destiny 
cannot be stayed. The trouble 
with us has been that, like the 
prophet’s servant, our eyes have 
been held by a_ few footling 
groups in the valley and have 
failed to see that the mountains 
round about are filled with the 
horses and chariots of defense.” 


THE LOWEST-PRICED TRUCKS 


| the 


WASHINGTON. Announce- 
ment that Cleveland had been 
chosen as the location for 
1938 convention and road show of 
American Road _ Builders’ 
Assn. was made here this week 
by Charles M. Upham, engineer- 
director of the association. Jan- 
uary 17-21 is the date set. 

This is the second time in three 
years that Cleveland has 


ipal and county officials; highway 
engineers and contractors, manu- 
facturers, distributors, safety ex- 
perts and enthusiasts, educators 
and numerous other individuals 
that make up the membership of 
the ARBA. 

“Indications, even at this early 
date,” said Upham, “already point 


the | 


Near 26,000,000 Car Mark 


to the biggest and most im-| 
portant road show and conven-| 
tion in the history of our or-| 
ganization.” 

Unprecedented interest, he 
said, is being shown by ex- 
hibitors whose requests for space 
reservations have already begun 
to pour into the Washington of- 
fices of the organization. The ex- 
hibits, it is pointed out, will range 
from light-weight accessories to 
the most massive of the heavy- 


| weight highway construction ma- 


| chinery. 


been | 
| chosen as host to the state, munic- 


Pines Operations Up 

CHICAGO.—Plant operations are 
increasing and important new con- 
tracts have been received during the 
past year by Pines Winterfront Co. 
stockholders learned this week from 
Benjamin F. Stein, president, at 
their annual meeting here. In the 


|} order of business at the meeting was 


'the election of Ralph F. 


Cohn 
Charles 


as a 


director, succeeding Rass- 


mussen. 


9 


Car Sales Slump 
In Indianapolis 


INDIANAPOLIS. Seasonal 
slump on the sale of new cars 
was evident last month when lo- 
cal new car dealers. delivered 
2,071 units. The previous month 
the new car sales in the area 
totaled 2,117. May sales this year, 
however, held its own over the 
same month of 1936 and showed 
an increase of 103 units. 

During the first five months of 
this year local dealers have de- 
livered 9,346 new vehicles. During 
the same months last year the 
total was 8,825 units, keeping de- 
liveries this year ahead of those 
last year in spite of strikes. For 
May this year 2,022 used cars 
also were sold. 

Truck and commercial car sales 
also showed the slump effect. 


EVER TO CARRY THE AUTOCAR NAME 
... to do this, they've GOT to be good 


The low-priced, short-wheelbase Autocar you've demanded. 


Offered after 30 
short-wheelbase 


ears development by the originators of 
lesign. Chassis: $1095 up... at Factory. 


= Carrying heavy-duty stamina and methods farther into the 

wi light-duty field, Autocar now rounds out its line with four 
new models which, following the usual Autocar policy, are 
produced in both the conventional and short-wheelbase 
designs. Chassis: $1095 up... at Factory. 


“Follow the Leaders for They Know the Way” 


AUTOCAR TRUCK 


ARDMORE, 
Branches in Leading Cities 


PA. 


We are supplementing our national system of Branches by appointing a few Distributors who have good financial ratings. 
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Iowa Dealer License, Coercion Law Effective J uly 4 


aie will the state grant a 
license to a dealer connected with 
any manufacturer or distributor 
who has unreasonably terminated 
the contract of another dealer 
within the state. 

The state department is given 
power to enjoin any individual 
involved in the violation of the 
act, and may require subpoenas 
for the appearance of any de- 
fendant or agent and any books 
or records believed necessary 
evidence in running down viola- 
tions. 

A manufacturer or distributor 
terminating a contract because of 
failure of the dealer to assign 
installment contracts in a speci- 
fied manner, is made liable to a 
fine not exceeding $5,000, or one 
year’s imprisonment, or both. 

Similar acts have been adopted 
by Ohio, Pennsylvania, and Ne- 
braska, while Illinois is consider- 
ing such measures. 


Statute Requires Franchises; 
Three Other States F dliow 


fed- tract between himself and his 
many | manufacturer or distributor to 
|}act as a dealer in any particular 
line. Licenses will cost $5 a year. 


The act provides that no such 
dealer-factory contract may desig- 
nate the assignment of retail in- 
stallment contracts to any par- 
| ticular finance company, and that 
ino distributor or manufacturer 
may terminate a dealer contract 
because of failure specifically to| 
assign installment contracts, or 
for any other unjust cause. 

Licenses, under the act, will be 
refused dealers who fail to com- 
must submit financial statements,! ply with the act, or who contem- 
as well as business histories. No} plate factory-dealer agreements 
dealer will be licensed unless he} not > accord with the act, or who 
is authorized by a written con-| is bad business’ repute.” 


gc) ally 


DES MOINES, Ia.—With 
eral investigation of “the 
inequities and abuses in automo- 
bile factory-dealer relations” im- | 
pending, Iowa dealers feel that} 
the state has acted wisely in | 
adopting its new dealer license | 
and anti-coercion law which goes} 
into effect July 4, according to 
May bulletin of the Iowa Auto- 
mobile Dealers’ Assn. 


of the new 
and used | 
licensed by | 


Under the terms 
Iowa statute all new 
car dealers must be 
the secretary of state. With ap-| 
plications for licenses dealers 
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RIGIDLY MAINTAINED 


NOW BUILDS THESE 


(7 ws 


aay 


EQUIPMENT PRODUCTS 


From the first step in product design to the last 


operation in manufacturing, AC constantly strives 


AIR CLEANERS Sebe : ; : 
to maintain the highest quality standards in every- 
AMMETERS 


FUEL PUMPS thing it builds. There are at least two good ways to 


OIL FILTERS determine how well AC accomplishes this purpose. 


The 


SPARK PLUGS 


One is to examine the products AC makes. 
SPEEDOMETERS 


TACHOMETERS other is to analyze the list of AC customers— 


DIE CASTINGS ans Se el 
made up of more than 300 manufacturers. We invite 


LOCKER DOORS 
or ee you to do both. We solicit an opportunity to 


THERMO GAUGES show how AC quality engineering, quality manu- 
VACUUM PUMPS 


facturing, and world-wide service would benefit 


FLAME ARRESTERS 


your business. Inquiries will receive immediate 


GASOLINE GAUGES 


GASOLINE STRAINERS attention—and, of course, without obligation. 


LEAD BRONZE BEARINGS 


AC SPARK PLUG DIVISION - 
FLINT, 


General Motors Corporation 
MICHIGAN 


RADIO CONTROL PANELS 
SPARK PLUG CLEANERS 
SPARK PLUG TESTERS 
PRESSURE GAUGES 
INSTRUMENT PANELS 
DIE CASTING MACHINES 


CARBURETOR INTAKE wlep aii, 


SILENCERS 


sone meae Mita. 


CARBURETOR INTAKE 
SILENCER AND AIR 
CLEANERS 


FLEXIBLE SHAFTS AND 
CABLES 


FUEL AND VACUUM 
PUMPS 


REMO INJECTORS AND 
FLUID 


SPARK PLUG GAPPING 
TOOLS 








the 





Diesel Industry Anivicness 
First Annual Detroit Show 


DETROIT. The first annual 
Detroit Diesel Engine Show is to 
be held June 25-27 at 2340 W. La- 
fayette Blvd. The committee in 
charge of arrangements has an- 
nounced. 


The show is sponsored by mem- 


bers of the Diesel industry. Lead- | 


ing Diesel engine manufacturers, 


their distributors and representa- | 


tives will have on exhibit the 
latest types of Diesel engines and 
accessories. Marine, aircraft, 
automotive, portable and station- | 
ary units will be on display, many 
in actual operation. 


Among those to be represented | 


will be: Continental Motors, 


Keller Tractor & Equipment Co.,| 
representing Caterpillar - Diesel; | 
representing | 


Diesel Motors, Inc., 
Buda and Witte Diesel engines; 


International Harvester Co., Inc., | 


Fairbanks, Morse & Co., Cum- 
mins-Diesel, Hercules, Ex-Cell-O 
Aircraft and Tool Corp., Skinner 
Purifiers, Inc., United American 
Bosch Corp., George W. Akers 
Co., Diesel accessories; Electric 
Storage Battery Co., Exide bat- 
teries; Cord Piston Ring Sales} 
Co., Diesel piston rings; C & W. 
Sales Co., welding equipment and 
metal spray; J. T. Wing & Co 
Welding Metals Mfg. Co., White 
Star Refining Co., Atlas Imperial, 
Standard Diesel, Stover Mfg. &| 
Engine Co., Waukesha-Hessel- 
man, Remington-Diesel, Metz &| 
Weiss, Nlesco, Federal Products | 
Corp., 
mered Piston Rings, 
others. 


This Diesel engine display, the | 


first given in Detroit, promises to 
create unusual interest, coming 
at a time when public attention 
generally is focused on Diesel, 


due to recent announcements of | 


Diesel activity in this territory, 


such as the notice of General | 


dats to Head AMA 


Highway Committee 
DETROIT. 
James D. Mooney, vice-president, 
General Motors Corp., 
man of the highways committee 


|of the Automobile Manufacturers’ 
| Assn., 


was announced this week 
by Alvan Macauley, president of 
association. 

Macauley also announced that 
Robert F. Black, president of the 
White Motor Co., has been ap- 


pointed to the committee, other | 


A. Ed- 
Hudson 


members of which are: 
ward Barit, president 
Motor Car Co.; Robert C. Gra- 
ham, vice - president 
Paige Motors Corp., 
E. Fields, vice-president Chrysler 
Corp. Pyke Johnson, vice-presi- 
dent and Washington represen- 
tative of the association, is secre- 
tary of the committee. 


indicators; American Ham- | 
and many | 


Appointment of | 


as chair- | 


Graham- | 
and Joseph | 


Motors’ new _ $1,500,000 Diesel 
plant to be constructed here. 

The committee on arrange- 
ments in charge of the show con- 
| sists of: W. R. Angel, president 
of Continental Motors Corp.; 
E. E. Miller, Keller Tractor & 
equipment Co.; Glynn L. Moyers, 
president of Diesel Motors, Inc.; 
E. K. Kellogg, manager Hemp- 
hill Diesel Schools; G. H. Pig- 
goett, president of J. T. Wing 
| Hardware Co. 


‘Hupp Receives 
Flood of Dealer 
Franchise Bids 


DETROIT.—Newspaper notices 
stating that Hupp was ready to 
build 1938 models resulted in 156 
voluntary requests for Hupmobile 
franchises before any official an- 
nouncement had been made to 
the trade, according to W. A. 
MacDonald, Hupp vice-president 
and director of sales. 

“On the day newspapers carried 
the story that Hupp’s refinancing 

had been completed and that 1938 


* | models were to be introduced in 


| five requests from well-established 
| and long-experienced distributors 
in Detroit, asking for the fran- 
| chise in this wholesale territory,” 
said MacDonald. “Three distrib- 
| utors of the same type had asked 
for the Boston area and two each 
in Atlanta, Buffalo, Cleveland and 
New Orleans had written or 
| wired us their qualifications and 
| requests for the Hupp franchise. 
| So far, we have heard from dis- 
| tributors and dealers in every 
state in the union, which is par- 
| ticularly interesting since these 
prospective dealers and distrib- 
utors know nothing about the 
new cars or prices. We feel that 
it indicates a fundamental belief 
in the long-established policies of 
the Hupp company,” MacDonald 
added. 

MacDonald said that while 
Hupp already had 96 distributors 
and 675 dealers in the United 
| States and Canada, there were 
some open points which will be 
| closed as soon as the new fran- 
| chise has been completed. “We 
hope to make our new franchise 
one of the briefest and fairest 
offered by any manufacturer in 
the industry,” MacDonald con- 
cluded. 





Change Address 

CHICAGO.—Beginning July 5 the 
branch offices serving as headquart- 
ers of the Chicago sales division of 
Standard Oil Co. of Indiana will be 
located at Suite 1000, 20 N. Wacker 
| drive, Chicago Civic Opera building, 
| Chicago. 





POURING ORDINARY CREAMY MILK into a diesel engine, while 
the Gae Foster girls of the Fox Theatre in Detroit look on, an in- 
structor at the Hemphill Diesel Schools is shown as he proves to the 
girls that the milk really will make the engine run. This demon- 
stration will be one of the features at the first annual Detroit Diesel 


Engine Show, June 25. 
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| NSPA ‘Time’ Plan Held Boon to Equipment Sales 
$2,000,000 of Materials Sold : -—- * 


o- — easiest 


| cleared up but the prospect of a | 
| loss in tourist patronage, which is 


State Barriers ‘Autoear Builds 


During Year of Operation 


DETROIT.—In the brief 
since NSPA approved and spon-| 
sored the uniform time payment 
plan covering equipment sales, 
over $2,000,000 worth of equip- 
ment has been sold by the 800} 
jobbers and 50 manufacturers us- | 
ing the plan, according to a re- 
port from Commercial Credit Co. | 
of Baltimore, the finance com-| 
pany through which the paper is 
handled. 

The plan is credited with creat- 
ing a boom not only in equipment 
sales, ranging from 10 per cent) 
to 100 per cent for manufacturers 


year | 


1936 NSPA Manufacturers’ Sales 
Survey showed that in 1936, 67 | 
per cent of all jobbers were dis- 


| counting their bills as against 58 


per cent in 1934. 

The NSPA time payment plan | 
was developed when the federal | 
housing act was revised in such | 
a way that the new restrictions | 
threatened a rapidly growing | 
equipment business. Probably no 
other activity in the association 
in recent years has given the in- 
dustry more immediate or sub- | 
stantial financial returns. The | 
plan has recently been extended 


Assailed by AAA| 


+ brought 
toward increased barriers and to- 

' 

| day 


WASHINGTON, 
action by several “port of entry” 
states to reduce annoyance and 
delay occasioned motorists cross- 
ing state borders was character- 
|ized by the American Automobile 


D. C.—Recent 


| Assn. this week as a reversal of | 


a trend which had been seriously 
threatening the future of motor 
transport. 


“Following a barrage of criti-| 


cism,” the national motoring 
body reported, “some of the states 
whose boundaries had been pa- 
trolled by tax: collectors, investi- 
gators and bug-hunters have seen | 
the error of their ways and now 


an important source of revenue 


for all of the offending states, has 
trend | 


a reversal of the 
states are thinking in terms 
of making highway travel easier, 
rather than more difficult. 

The entire policy of setting up 
punitive restrictions at _ state 
borders was assailed by Thos. P. 
Henry of Detroit, president of the 


| AAA, as contrary to the principles | 
| of the 


constitution. 


Kaufman Honored 


TRENTON, N. J.— Marking 
10th anniversary as president of the 
|Trenton Automobile Club, S. E. 
| Kaufman was honored by the board 


his | 


Longer Wheelbase 


ARDMORE, Pa. In order to 
meet demands for a chassis to 
carry longer bodies, Autocar has 
|}announced a new 142-inch wheel- 
| base truck, as an addition to the 
recently marketed cab forward 
line. The new wheelbase will be 
suitable for a 16-foot, Autocar of- 
| ficials stated. Originally the line 
| was available only in three wheel- 
| bases—84, 106 and 124-inch. 
Autocar has also announced the 
availability for those two models 
of a six-man cab such as is gen- 
erally used in line construction 
work by telephone companies. 
Production of the UA and UB 


are taking steps to expedite pas- 
sage of bona hde tourists. 
~ she Situation is far 


to include Canadian firms through 
CCC of Canada, Ltd., the finance 
company’s Canadian affiliate. 


ATTRACT 


. directors at a testimonial dinner 
Wednesday night at the Trenton 
| Country Club. 


THE MOST PROFITABLE TRADE | 


WITH THIS 


SMARTLY STYLED 
LUBRICATING EQUIPMENT 


and their jobbers, but also in the 
sale of parts, due to the installa- 
tion of profit-producing equip- 
ment in thousands of shops 
throughout the country. These 
cash sales have also given job-| 
bers distinct operating advan-| 
tages by eliminating their ac-| 
counts receivable, reducing their 
collection costs, and _ providing} 
them with funds with which to| 
meet their manufacturers’ in- 
voices more promptly. This has, 
without doubt, been a contribut- | 
ing factor in the substantial in- 
crease in the number of jobbers 
now discounting their bills. The | 


Chevrolet Names| 
Two New Assistant | 


Service Managers 


DETROIT.—Two new assistant 


general service managers of the| 
Chevrolet Motor division of Gen- 
eral Motors Sales Corp. were 
named this week by C. W. Wood, 
national director of service. 

E. L. Harrig, formerly service | 
and mechanical manager in the | 
Atlantic coast region, with head- | 


quarters at Tarrytown, N. Y.,| 

comes to the Chevrolet central | DEPENDABLE - EFFICIENT 

office as assistant service and 

ee oe @ On lubrication service itself, ARO makes you 

Sethe ne’ ces tentatan’ an more money with its proven dependability and 

ee See eee efficiency. Ask your ARO jobber to explain the 

eld, Weed stated. many ARO exclusive features which make for in- 
creased speed and economy in operation, depend- 
ability and long life. Or—vwrite for catalog of the 

complete ARO line which meets every requirement 

of large or small stations and service departments, 


models is said to be still behind 
orders. 





from 


@ It’s smart business to make your lubrication 
department inviting to the type of motorist who 
is proud of his car, and has the money to spend lib- 
erally for the services and merchandise you have 
| eS to offer. The new modern styling of ARO Lubri- 
| = cating Equipment creates the right atmosphere to 





attract the type of customer most profitable to you. 


F. L. Frazier, formerly service 
and mechanical manager in the 
southwest region, with head- 
quarters at Dallas, Texas, be- 
comes assistant service and me- 
chanical manager in charge of 
mechanical operations. His new | 
responsibilities include a close at- 
tention to customer relations and | 
the correlation of field informa- | 
tion for the benefit of the engi- 
neering department. 

H. L. Shaw, formerly manager 
of service development work in 
the central office, will succeed 
Harrig as service and mechanical 
manager in the Atlantic coast re- 
gion. J. W. Sodders, formerly 
zone service and mechanical 
manager in the Dallas zone, takes 
over Frazier’s former duties as 
service and mechanical manager 
of the southwest region. 

E. C. Butler, formerly assistant 
service manager, goes to Cleve- 
land as city sales manager. 


Northwest SAE Elects 


Churchill as Chairman | 
SEAT TLE.—New officers for | 
the coming year have just been | 
installed by the northwest section, 
Society of Automotive Engineers. | 
W. W. Churchill, superintendent 
of equipment of Washington Mo- 
tor Coach Co., is chairman, suc- 
ceeding George Bock. Harley W. 
Drake, superintendent of equip- 
ment for Pacific Highway Trans- 
port, is vice chairman. 

Drake is also a member of the 
national committee on tariffs and 
rates, and last year’s vice presi- | 
dent in charge of transportation. 
Ralph P. Denison, foreman of re- 
pair department of: City Light, is 
the new treasurer, and John C. 
Clendennen, Standard Oil 
representative, the secretary. 


Illustrating Model 50 


WRITE for FREE ViONTHLY POSTER SERVICE 


®@ Attractive business builders to help you increase 
your lubrication business. A request on your letter- 
head will bring you this valuable service free of 
charge and without any obligations whatsoever. 


The Aro Equipment Corp. 


Bryan, Ohio, U.S. A. 





sales 





ae a 


AUTOMOTIVE DAILY NEWS, SATURDAY, JUNE 19, 1937 


May Used Car Sales, Stocks Increase i in San Antonio 


Car Assn. Survey Reveals 


SAN ANTONIO, Tex.—May used | of th of the month were up about $5,000 
ear sales of 18 member firms re-| according to the monthly survey 
porting to the San Antonio Auto-| of the association. 
mobile Trade Assn., showed an Stocks of used cars on hand 
increase of four units over April,|) May 31, increased to 1,632 from 
and an average value increase of | 1,623 at the end of April. Both of 
$3, but stocks on hand at the end| these figures far exceeded the 
. 2 May, 1936, total which was only 

° c 1,330. May sales were 1,313, com- 
Traffic Deaths pared with 1,309 in April, the as- 
2 sociation reported. 

Continue to Drop Average value of cars sold was 

$270 in May against $267 in April, 

WASHINGTON. During the) and $256 in May, 1936. Total value 
week ending June 4, there were|of sales in May was $353,922, | 
170 automobile fatalities in 127 against $349,471 in April, and 
major cities, according to statis-| $294,224 in May, 1936. 
tics compiled by the bureau of Average value of cars on hand 
the census. This figure, it is| May 31 was $265, with a totall) AS A REWARD FOR SAFETY WORK, 12 boys from Hamtramck, Mich., have started a three- 
stated, represents a decrease of) value of $432,007, against $263 and| day sightseeing trip to Washington, the tour being sponsored by Dodge Motors. This picture was 
15 deaths from the 185 reported | $426,900, respectively ‘in April.| taken following a luncheon tendered the boys by Dodge executives, A. vanDerZee, W. M. Purves and 
for the corresponding week of Corresponding figures for May,| Forest H. Akers, at the extreme left, and E. J. Poag and Carl Gugeon, at the extreme right. In the 
last year. 1936, were $256 and $340,195, re-| center is Officer Neil Neuman, the _boy’ s official pal and instructor. 

During the first 14 weeks of | spectively. i ee eee 
1937, the number of automobile In May, 103 units were reported | 








fatalities was greatly in excess of junked, with a total value of 26 at the Galen one Maa | B k Di ib M li 
the number reported for the $1,870 and an average value of| Wernersville, near Reading. uic ustru utes wutton 
corresponding weeks of 1936.| $18, as compared with 25 units Joseph B. Eastman, a e 
However, the number for recent | junked by four firms, with a total! of Division 5, Interstate Com-| B kl T A d 
weeks has been fewer, as shown value of $564, and an average | merce Commission, will speak a] 00 ets as ouring l 
wy = ne « i . a _ value of $22.50. | “Regulation of the Motor Truck-| 

, an ay /. in spite o ese Pa. T ok ing Industry and Its Future.” FLINT, Mich.—More than 2,800 | 800 | drivin ; arm upward for right 

a. Truckers to Open & y e gi P 8 

decreases, the bureau points out, I | Other speakers are to be D. J.!| dealers’ service stations are listed| turn, arm straight out for left 
the total number of deaths re- Convention on June 24 | Driscoll, chairman of the. Public} jn g booklet released to car own-|turn, arm pointing down for 
ported for the first 22 weeks off HARRISBURG, Pa. (UTPS).—| Utility Commission; Richard J. ers throughout the country by| Slowing down and stopping.” 
this year is still far in excess of/ the fourth annual convention of| Beamish, a member of the PUC,| Buick’ in nrenaration for the sum- ako 
that for the comparable period| the Pennsylvania Motor Truck | and John L. Rodgers, director of oe eee . . 
of last year. Assn., will be held June 24, 25 and| the department of motor vehicles. | ge aye: begee—o are Meted N, a Bearing Plant 





Cranks millions of cars 
the world over every day! 


BENDIX DRIVE 


ERE is a product which, by its faithful, 
trouble-free performance, 

the world’s most widely used automobile chassis 
unit. Every hour of the day, millions of cars are 
being automatically cranked by the Bendix 
Drive. Only Bendix Drive is adaptable to every 
type of starting control—floor button, clutch or 
accelerator pedal, dash button or, with Startix, 


ECLIPSE. MACHINE COMPANY 


“The mechanicc! hand 
that cranks your car.” 


ELMIRA, NEW YORK 


(Subsidiary of Bendix Aviation Corporation) 


completely automatic switch-key starting. 
has become Today there is a Bendix Drive engineered 
for every size and type of automobile, marine 
and Diesel engine. Renewal parts and complete 
replacement drives are available everywhere. 
Also, throughout the United States, a liberal 
Exchange Plan serves the convenience of mo- 
torists and dealers alike. 


| cities and states, including Alaska 
| and the District of Columbia, and 
provide a quick reference to the 
traveling motorist. A _ million 
copies are being distributed to car 
| owners, according to Buick of- 
| ficials. 

A feature of the booklet is a 
section devoted to ready identifi- 
cation of highway traffic signs 
|and tips on safe driving. “Being 
| a careful driver, you probably pay 
close attention to signs,” it says. 
“But do you know how to read 
| them before you see the letter- 

ing? It’s simple, once you are 
familiar with the five standard 
shapes. 

“The octagonal sign for ‘stop’ 
| means dangerous corner, through 
traffic, stop street, junction. The 
circular sign for ‘stop’ means 
railroad crossing. 

“A tilted square means slow for 
curve, hill, dangerous corner, de- 
tour, soft shoulders, dip, narrow 


road. And remember, slow down | 


NICKELGRAM 


| before you come to curves, not 
on them. Use second gear on 
| steep hills. Should you find your- 
self on a soft shoulder, don’t use 
brakes or disengage the clutch; 
simply remove your foot from the 
| accelerator and let your car slow 
down naturally before pulling 
back on the road. 

“A regular square sign indi- 
cates information: cross road, 
men working, hospital zone. 
Usually this sign gives a hint to 
slow down. An oblong sign car- 
ries directions: keep right, no left 
turn, distance into town, speed 
limit. 

“Of course you already know 








Seven-Week Strike Ended 
At Bucyrus-Erie Plant 


SOUTH MILWAUKEE, Wis.—| 


The seven-week strike at the 


Bucyrus-Erie Co., affecting more | 


than 1,000 production workers and 
an additional 500 office employes, 


was settled last week by a 455 to} 


50 vote, when members of Lodge| Nickel Steels are specified for 


1343 of the Amalgamated Assn. 
of Iron, Steel and Tin Workers, 


CIO, accepted revised terms of | 
settlement submitted by the man- | 


‘THE shafts, etc. 


agement. 

Wage raises of three to four 
cents an hour are granted to 
hourly workers, and power plant 
men will receive raises of $5 a 
month. All who have been with 
the firm five years or more are to 
receive a week’s vacation with 


pay. 


the arm signals required for safe | 





Shut ‘Indefi nitely’ 


TRENTON, 'N. ‘J- The plant of 
the Roller Bearing Co. of- Amer- 
ica here, where workers went on 


| strike June 14, closed down the 


following day. It will remain 
closed indefinitely, according to 
Raymond E. Trainer, an official, 
who said the company “wishes to 
spare those desiring to work the 
intimidation and injury’ that 
threaten.” 

Trainer declared that wage in- 
creases totaling on the average 
20 per cent had been granted in 


| the past four months, and that 


additional ones were impossible 
at the present time. He is re- 
ported to have declared that the 
management stands ready _ to 
lower hours, but cannot make any 
more wage concessions. 


94A 


The Societe Anonyme Centrale, 
government transportation mo- 
nopoly at Teheran, has _ pur- 
chased a new fleet of 130 heavy- 
duty White trucks valued at 
$500,000 which represents the 
largest single truck export order 
received by the White Motor 
Company, since the close of the 
World War. These trucks will 
operate over the long 600-mile 
stretch between Teheran and 
Bandarshapour, Persia, encoun- 
tering difficult road conditions 
as well as freezing tempera- 
tures in the mountains and 
tropical heat on the desert. Yet 
they must do their job effi- 
ciently without delays or fail- 
ures. To meet these exacting 
requirements, White places 
great reliance upon Nickel Al- 
loy Steels for parts subjected 
to stress and shock. In fact, 


most major parts such as steer- 
ing knuckles, drag links, rear 


axle shafts and gears, trans- 
mission gears and 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 





TOLEDO.—Willys will include 
in its 1938 line a lightweight stan- 
dard tread commercial car, it has 
been announced by David R. Wil- 
son, president. This will expand 
the Willys production field to in- 
clude two models of sedans, two 
models of trucks, and one coupe. 


The trucks will be priced below 
leading low-priced makes, said 
Wilson, who made the announce- 


Cad. - LaSalle 
June Deliveries 


Show 129% Rise 


DETROIT.—Cadillac-LaSalle re- 
tail deliveries for the first 10 days 
of June showed a 129 per cent 
increase over the similar period 
of a year ago, D. E. Ahrens, sales 
manager, reported this week. 

“Deliveries by dealers to cus- 
tomers totaled 1,237 against 542 
in 1936,” Ahrens stated. “A de- 
cline of 6 per cent from the 
first 10 days of May was ac- 
counted for solely by export and 
Canadian business, which reflect 
a seasonal drop earlier than the 
American market. 


“Strictly domestic deliveries ac- 





tually were up over the first 10| 


days of May. June deliveries 
were 1,172 compared to 1,165 in 
May.” 

Ahrens said latest business re- 
ports brought total retail de- 
liveries of the 1937 model above 
30,000 cars. 


ter than any previous record in 
Cadillac history. 


Curry Is Maneed 
To Graham Post 


DETROIT.— George E. Curry 
has been named Graham district 
manager in charge of the Phila- 
delphia area, it 
has been an- 
nounced by F. 
R. Valpey, gen- 
eral sales man- 
ager of the 
Graham - Paige 
Motors Corp. 
He will be re- 
sponsible for 
Graham sales 
in eastern Penn- 
sylvania, south- 
ern New Jersey, 
Delaware and 
Maryland. 


Curry is a veteran of the Gra- 
ham sales forces, having been 
identified with Graham and its 
predecessor companies since 1920. 
His first assignment was that of 
wholesale manager for Michigan 
for the former Paige-Detroit Co. 

In 1936 Curry was made Gra- 
ham special central office rep- 
resentative, a post he held until 
his present appointment was an- 
nounced. At Philadelphia, Curry 
succeeds Ferd M. Brown, who 
has been named Graham’s south- 
ern sales manager with head- 
quarters at Memphis. 


G. E. Curry 


Adopts Safety Wheels 


DETROIT.—Announcement has 
been made by DeWitt E. Taylor, 
general manager of the American 
Tire Guard Co. here, that Covered 
Wagon Co. of Mt. Clemens, Mich., 
has adopted American Safety Wheels 
as optional standard equipment on 
its trailers. According to the Tire 
Guard Co., when Safety Wheels are 
installed, it is not necessary for the 
automobile driver to stop his car in 
ease of a flat tire or puncture or 
blowout. The Wheel, being of spe- 
cial metal and slightly smaller than 
the diameter of the tire, permits the 
weight of the trailer to rest om the 
wheel and to continue on to the 
nearest service station. 


Volume to date of} 
30,168 establishes a pace far bet-| 
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Light Truck Included in Willys’ Plans for 1938 


Standard Tread Commercial 
Will be in Low-Price Field 


ment in declaring a regular pre- 
ferred dividend. 


In the quarter ended March 31, 


the first full quarter’s operations 
for the reorganized company, pro- 
duction totaled 24,582 units, Wil- 
son said, before the introduction 
of coupes. With coupes added, 
production amounted to 


June output is scheduled at better 
than 9,000 units. 
production is therefore expected 


to be more than 27,000 cars. This | 


total together with March output 
and the 4,040 1937 models made 
in December amount nearly to 
the 60,000 units the company 


originally scheduled for its entire | 


1937 production. Sales and ad- 


vance orders already approximate | 


that figure and the management 


believes that the company’s sell- | 
ing season is likely to continue | 
into the September | 


strong well 
quarter. 


The company’s earnings for the 
quarter ended March 31, 
shown at $588,796 after 
charges except federal 


This compared with loss in 
quarter ended December 31 last 
of $395,630 which included cost of 


retooling for 1937 models among | 


the operating results of the com- 
pany from date it took over op- 
erations from the _ predecessor 
company on October 8, together 


| with depreciation and taxes since | 


Sept. 1, 1936, and operating re- 


| sults of subsidiaries from Sept. 1, 


1936. 


Bendix Expands 


Calif. Activities || 


SOUTH BEND.—Another move | 


in the nation-wide expansion of 


the Bendix Aviation Corp. was| 
week by}! 


announced here this 
Vincent Bendix, who stated that 
a 20-year lease had just been 
taken upon two large hangars at 
Burbank airport, Los 
One of these hangars is already 
operated by Bendix Aviation 
through its’ subsidiary, 
Air Motor Corp. 


and automotive operations in 
California,” said Bendix. “Both 
plant facilities and personnel are 
being expanded. In addition to 
the two hangars we have just 
taken an. option on a large piece 
of adjoining vacant property on 
Burbank Airport for possible fu- 
ture expansion.” 


S. F. Dupree jr., president of 
All Metal Universal Joint Co., 
Cleveland, has been engaged to 
take charge of the Bendix Auto- 
motive division in southern Cali- 
fornia under the direction of 
Palmer Nichols, general manager 
of both the automotive and air- 
craft divisions, Bendix reported. 


Studebaker Reports 
7 . 
33% June Sales Rise 
SOUTH BEND.—Paul G. Hoff- 
man, president of the Studebaker 
Corp., reports the sale of 2,921 
passenger cars and trucks in the 
first ten days of June, compared 
with 2,190 in the corresponding 
period of 1936, an increase of 33 
per cent. 
This brings sales from Jan. 1 
to June 10 to 49,420, compared 
with 42,201 to June 10, 1936. 


Ala. Supreme Court OK’s 


General Sales Tax Act 


MONTGOMERY, Ala.—The state 
supreme court, in a decision re- 
turned Monday held that pro- 
visions of Alabama’s 2 per cent 
general sales tax granting certain 
exemptions did not violate the 
“due process” and “equal protec- 
tion” clauses of the constitution. 


June quarter | § 





9,819 | aes 
units in April, 8,703 in May and| ri 


Automobile Co., Los Angeles. 





Studebaker Reaches 
102nd Anniversary 





were | 
all | 

income ||| 

and undistributed profits taxes. | 


Angeles. | 


Pacific | 


SOUTH BEND.— On 
Thursday the Studebaker 
Corp. was 102 years old. On 
that date, 1835, Clem 
Studebaker, who had mi- 
grated from Adams county, 
Pennsylvania, with his par- 
ents, John and Rebecca 
Studebaker, started work in 
a little blacksmith shop in 
Ashland, O. Here he built 
his first wagon. 

The record of this inci- 
dent, in the handwriting of 
the founder of the great 
corporation, is now in the 
possession of Col. George 
M. Studebaker, of South 
Bend, and it probably 
establishes the concern as 
the world’s oldest manu- 
facturer of vehicles. 


Alberta Expects 
New Record Car 


Sales During °37 


CALGARY, Alta. — Possibility 
| that 1937 may create an all-time 
record for sales in the province 





ers of Calgary. 

For the first four months of 
this year motor car and truck 
sales in the city have more than 
doubled those of the same period 
in 1936, the survey states. Condi- 
tions in Calgary are taken as in- 


the province. 

While sales are decidedly on 
the increase, with regard to both 
new and used cars and trucks, 
dealers are quick to point out that 
adverse conditions are holding the 
province back in the automobile 
sales boom which is sweeping 
across the Dominion, They list 
hail in the north, drouth in the 
south, and the government in 
other parts of the province In 
these adverse conditions. 

An overwhelming proportion of 
cash sales is reported by many 
of the dealers, a large group of 
sales managers revealing that on 
new cars between 60 and 70 per 
cent of the payments were cash. 

The demand is at least 50 per 
cent higher than it was a year 
ago, dealers report, and actual 
sales are in excess of every year 
since 1929. 

Truck sales also are far in ex- 
eess of other years, due largely 
to increased activities in the Tur- 
ner Valley oil fields, several deal- 
ers said. Sales reports paint a 
picture of steady increases in 
truck sales. 








Tax Decrease Planned 


OTTAWA.—The government will 
not levy an extra $5 license fee on 
motor cars and give it to munici- 
palities toward cost of street widen- 
ing and traffic control, Premier 
Hepburn of Ontario declared this 
week. 


of Alberta is foreseen in a recent) 
s | survey made among leading deal- | 
“We are enlarging our aircraft | 


dicative of conditions throughout | 


| - 


| portunities for making clean sales | 
| profits and 








| according to Dale Dietrich, vice-| 
| president and general manager of | 


| Antonio, Tex. 

| the Palace Travel Coach shortly | 
| and since then has enjoyed an in-| 
| hicles. Discussing his experiences | 


| Dietrich said: 


|in auto trailers. People who for- 


| the trailer will not cost them a| 


|a@ cottage for the summer, and| 


ry rrp eorrpee ey Le 9 ath 


—_ = a a- 


align 


IN AGREEMENT WITH R. H. GRANT, vice-president of General Motors, that a dealer should 
expend at least three-fourths of his effort on moving used cars is this unique display lot of Howard 
Cars are kept clean, carefully 


ed, with tires properly inflated. 


Texas Dealer Calls Trailer 
Best Automotive Side-line 


more than 75 per cent of those 


SAN ANTONIO, Tex. — Trailer | 


| sales offer one of the greatest op- 


increasing business) 
that the automobile dealer has en- 
countered during the last 10 years, 


the San Antonio Motor Co. of San | 


This firm took on the sale of | 
after the first of the present year, | 
creasing demand for these ve-| 


in merchandising these trailers, 


“We are finding an increasing 
interest among hundreds of people 


merly rented cottages for their 
vacations are now turning to 
trailers, recognizing the fact that 


great deal more than the rent on | 


that they will have the trailer for 
other outings after the vacation 
is over. 

“Other prospects are found in 
all walks of life. Small contractors | 
and sub-contractors who have 
construction jobs out of the city 
are turning to the trailer as their 
solution for reducing traveling ex- 
penses while working on these 
jobs, or on a tour of inspection. | 
Hundreds of manufacturers’ rep-| 
resentatives, who have heretofore 
traveled by automobile, stopping 
at hotels, are now becoming in- 
terested in trailers since it offers 
a solution to travel expense which 
will be within their allowance. 

“The sales arguments in favor 
of the trailer are all sound and 
strong for the prospect, and 
especially attractive for the 
dealer. In the case of the 
dealer, the market has not yet 
reached the point where the dealer 
is faced with the trade-in prob- 
lem, consequently all sales are 
clean. The majority of trailers are 
purchased by persons who can af- 
ford to pay cash, or who can make 
their own financial arrangements, 
so the dealer is not faced with the 
financing. 

“Service is practically elimi- 
nated, since there is little on a 
trailer to be serviced. On our 
trailer there are four wheel bear- 
ings which cover approximately 
everything the automobile dealer 
would have to service. These are 
standard, so can be purchased at 
any motor parts concern, if not 
carried in stock. Interior furnish- 
ings and equipment are similar to 
those found around the home and 
are things the man of the house 
has been accustomed to taking 
care of himself. 

“A further advantage of the 
trailer to the automotive dealer is 
that it is still novel to the public. 
Fill your showroom with new cars 
and the majority of persons pass- 
ing will not give the display a 
second glance. But place one 
trailer where it may be seen, and 





who pass will look again, and the 
majority will stop. It is because 
the trailer is something new, 
something that is commanding 
public attention at this time, and 
this is something that the dealer 
should capitalize upon, There is 
less sales resistance in the sale of 
a trailer than any other automo- 


| tive ere ee at this time:” 


|} AAA Liss State 
Tourist Rulings 


CHICAGO.—Fourteen states now 
require visiting motorists to ob- 
tain permits, either almost im- 
mediately upon entering the state 
or after an extended stay, Bert 
Vanderwarf, head of the touring 
bureau of the Chicago Motor 
Club, reported this week. ‘ 

Requirements of each of these 
states, as compiled by the Ameri- 
can Automobile Assn., were listed 
by Vanderwarf as follows: 


Arizona—Permit must be secured 
within 10 days after entering the 
state and displayed on the wind- 
shield; no fee; good for four months. 

Arkansas—Permit required within 
30 days; good for 90 days; no fee. 

California—Must be obtained with- 
in five days and displayed on the 
windshield; no fee. 

Idaho—Must_ register 
hours after entering the 
fee. 

Louisiana—Must be secured after 
30 days; good for 120 days; fee $1. 

Massachusetts — Tourists staying 
more than 30 days must secure a 
permit and file compliance with the 
state’s compulsory insurance law. 

Minnesota—Must register within 
10 days; no fee. 

Mississippi—Permit required after 
25 days; good for 120 days; fee, $1. 

Montana—Tourists must stop at 
the first county seat and obtain a 
permit, which must be carried “in 
plain sight in or upon the vehicle at 
all times”; good for 30 days with 
additional 30- day extension privilege; 
no fee. 

Nevada — Registration card and 
permit sticker for windshield must 
be obtained within 10 days; good for 
three months; no fee. 

Oklahoma—Permit required within 
10 days; good for 60 days; no fee. 

Oregon—Must get permit at regis- 
tration station within 24 hours after 
entering the state; no fee. 

Texas—Permit must be applied for 
with eounty tax collector within 35 
days; good for 120 days; fee, 50 
cents. 

Utah—Must register within five 
days; no fee. 


Signs Truck Bill 


DENVER.—Governor Teller Am- 
mons has just signed Colorado’s new 
truck tax law. This law, passed by 
the last legislature, reduces from 
three mills per ton mile to two mills 
per ton mile. This is the only bill 
that got by the state legislature 
this year that brought about a tax 
reduction. 


within 48 
state; no 





GM May Answer FTC on Basis of Pick Co. Verdict 
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Protection of Car Owners 


Corp’s. Duty, Court Held 


(Continued from Page 


dealers rendered Dec. 19, 


1935. 

In this case, 
that, due to the written guaran- 
tee issued on its cars to purchas- 
ers, the corporation was upheld 
in its exclusive dealer clause and 
that this clause was “reasonable 
and necessary to further and pro- 
tect their (the corporation’s) 
business as well as the interests 
of buyers of cars of their manu- 
facture.” 


The court further said, “That 
the provision in the contracts with 
its dealers, whereby the dealer 
agrees not to sell, offer for sale 
or use in the repair of automo- 
biles for which he is a dealer, 
second hand or used parts or any 
part or parts that are not genuine 
or authorized is entirely appro- 
priate and legitimate. 


was 


“We believe that the covenants | 
complained of protect appellees | 


in their warranties of automobiles 
and in their continued sale thereof 
with the intent to promote and 
preserve the good will 
purchasing public, essential 
business success; and that they 
do not and will not lessen compe- 
tition substantially, within 


create a monopoly. In the pres- 
ent case, appellees are not licens- 
ing or selling to competing manu- 
facturers. They are selling auto- 
mobiles to their designated deal- 
ers, making to the purchasers 
from such dealers certain war- 
ranties, and endeavoring to pre- 
serve the good will of the public.” 


In a review of this case by the 
U. S. supreme court it stated that 
“the district court found the ef- 
fect of the clause had not been 
in any way substantially to lessen 


competition or to create any mo- | 


nopoly in any line of commerce.” 

Principal unfair practices al- 
leged are the use of intimidation, 
ee and coercion to com- 
pe 
against their will, 
parts, accessories and supplies for 


use on such cars only from GM | 


Written Agreements End 
Ohio Foundry Strikes 


SANDUSKY, O.—Strikes at two | 


Sandusky foundries have been 
ended and 210 men went back to 
work with written agreements on 
hours and wages. At Brown In- 
dustries, Inc., 
strike had followed a walkout, 85 
employes and Oliver F. Rinderle, 
company head, settled their dif- 
ferences and resumed production 
of castings for the Hercules Mo- 
tors Corp. at Canton. 

One hundred and twenty-five 
employes of the Cartland Carroll 
Foundry also returned to work 
after a peaceful three-day strike. 
An agreement providing for a 
closed shop and wage 
was reached at a conference. 


the Court found | 





of the} 
to | 





dealers handling GM ears, | 
to purchase | 


where a sit-down | 


| sell, 





1) 


subsidiaries or affiliates. 

These practices are alleged to 
have been effected by six General 
Motors subsidiaries for three years 
prior to October, 1936, and by 
General Motors Sales Corp. subse- 
quent to that time, the sales cor- 
poration having acquired the as- 
sets of the dissolved subsidiaries, 
Chevrolet Motor Car Co., Buick 
Motor Car Co., Pontiac Motor Car 
Co., Olds Motor Works, Cadillac, 
and GM Parts Corp. 


As a part of the alleged intimi- 


dation and compulsion, the sub-| 
sidiary companies, prior to Octo-| 


ber, 1936, and GM Sales Corp., 
subsequent to that date, are said 
to have shipped to dealers auto- 
mobiles equipped with accessories 
not ordered by such dealers and 


have threatened such dealers with 


cancellation of their franchises au- | 
| thorizing them to sell 
unless they accepted and paid for} 


such unordered accessories and 
supplies, and to have cancelled the 


franchises of certain dealers who| 
| refused to accept unordered acces- 
the | 
meaning of the act, or tend to| 


sories and supplies. 
The coercive and 


have resulted in diversion of sub- 
stantial trade from competing 
manufacturers of accessories and 
supplies and in depriving them of 
a market for their products, thus 


tending unduly to hinder competi- | 


tion and create a monoply in GM 
in the accessories and supplies. 
Under the charge of violating 
Section 3, the exclusive dealing 
section of the Clayton act, the 


respondents are alleged to have| 


made sales and contracts for the 
sale of automobile parts on the 
condition, agreement and under- 


GM cars| 


oppressive | 
practices charged are alleged to | 


‘Reeves to Study 
Car Trade Abroad | 





|to have shipped them accessories | 
| and supplies not attached to auto- | 
| mobiles and not ordered by them. 
The respondents are alleged to} 





standing that purchasers thereof | 


would not deal in automobile 
parts made by competitors of GM 
the effect of this arrangement al- 
legedly having been to substan- 
tially lessen competition or tend 
to create monoply. Such exclusive 





THIS CARTOON REPRODUCED from the Letroit News is indica- 
| tive of the increasing swing of public opinion away from John L. 
Lewis and the failure of his leadership in controlling “oudaw” strikes. 


— Directors of the 
Whole- 


CHICAGO. 
Motor and Equipment 


NEW YORK.—In addition to 
addressing the International 
Chamber of Commerce at Berlin 
on “Financing 
the Highways,” 

Alfred Reeves, 
vice president 
of the Automo- 
bile Manufac- 
turers  Assn., 
sailed on the 
S. S. Manhattan 


| Wednesday to 


| make 


sale and contract arrangements | 
were allegediy entered into by the| 


| six subsidiaries prior to October 


23, 1936, the date of their dissolu- 
tion, and by the sales corporation 
subsequent to that time. 


The respondents are allowed 20) 


days in which to file answer to 
the charges. 

The phraseology of all General | 
Motors dealer contracts 


“Dealer agrees that he will not | for 
offer for sale, or use in the | with regard to dimensions and 
ve- | | gross weights for vehicles used 


repair of Chevrolet motor 
hicles and chassis second-hand or | 


| session 
| Chamber 


used parts or any part or parts | 


not manufactured by or author- 


ized by the Chevrolet Motor Di-| various 


vision—GM Sales Corp.” 


It is evident from the wording | pulsory 
in the above clause that there is| tion, 
| nothing in it requiring the dealer | control, 
increase | 


to sell only authorized GM acces- 


| sories. 


a study 
of the motor 
vehicle trade in 
Europe, includ- 
ing highway 
construction, tariffs and _ inter- 
national problems of market ex- 
pansion and use of cars and 
trucks. 

Aside from 


Alfred Reeves 


the transportation 
of the International 
of Commerce, there 


will be a meeting of the Com- 


read: | mittee of the Bureau Permanent 


Road Congresses at Paris 


in international trade. 

Reeves also will confer with 
manufacturers and dealers in the 
countries on highway 
building, installment selling, com- 
insurance, motor taxa- 
reciprocal tariffs, used car 
barriers to commercial 
transport and automobile exhi- 


| bitions. 








KEEPS YOUR 
CUSTOMERS 
SOLD 


Merchandising Biensmion 


Planned for MEW A Meeting 





salers Assn. will hold their an- 
nual between-convention meeting 
here July 12 and 13, it was an- 
nounced at association headquar- | 
ters this week. 

George N. Lockridge, president 
of MEWA, will preside over the} 
sessions, called for purposes of | 
reviewing progress during the 
present year, discussion of re-| 
gional shows, ways and means of 
using national and state legisla- 
tion to aid the position of jobbers 
and plans for the 1937 convention 
in connection with the Automo- 
tive Services Industries show to 
be held at Chicago in December. 

Definite merchandising plans to 
i sist members, it is stated, will 
be taken up with special refer- 
ence to their opportunities under 
state and federal legislation re- 
cently enacted. 

B. W. Ruark, general manager, 
has just returned from San 
Francisco, where he and other 
MEWA officials were honored 
guests at a dinner tendered by 
the Home Owned Businesses of 
California, Inc. They also at-| 
tended the Pacific Empire Auto- | 
motive Maintenance exposition. 


Strike Agreement Reached 


At Buffalo Fisher Plant 

BUFFALO.— More than 1,600} 
General Motors Corp. workers 
here will go back to their jobs 
Tuesday under an agreement 
reached Thursday which settled a 
two-day sit-down strike in the 
Fisher Body plant here. 

The strike was called Tuesday 
by the plant committee of the 
United Auto Workers after a dis- 
pute over the seniority rights of 
Mrs. Ann Robertson, a widow} 
with two children. 


| whelming crowd who will 





Pa. Athomiahien 


Assn. Will Open 
Conclave July 12 


HARRISBURG, Pa. (UTPS).— 
The 17th annual convention of 
the Pennsylvania Automotive 
Assn. will be held on July 12 and 
13 at the George Washington 
Hotel in Washington, Pa., it has 
been announced by Claude S. 
Klugh, manager of the associa- 
tion. 


With the passage of senate bill 
815 (should it be signed by the 
governor), it is expected that this 
year’s attendance will be larger 
than ever, since this legislation 
affects dealers and salesmen alike, 
in that all must be licensed under 
its provisions. One entire half 
day’s business session will be 
confined to explanation and in- 
struction on this measure. 


The usual array of nationally 
known speakers will be on hand. 
Of course all those who attended 
the convention in Washington 
four years ago will recall the ex- 
ceptional hospitality extended by 
the local group headed by Guy 
Woodward—the entertainment at 
that time can be used as a cri- 
terion of what to expect this year. 

Reports from western Pennsyl- 
vania indicate that several hun- 
dred tickets have already been 
sold. A spirit of enthusiasm also 
exists in eastern sections, and 
there is some talk of special 


|trains to Washington to handle 


the delegates. Prize committees 
are busy preparing for the over- 
enter 
the annual golf tournament, a 
feature which has grown famous 


; all over the country for the fun 


and frolic involved. 


The executive committee of the 
association is composed of: A. W. 
Golden, Reading, president; Chas. 
L. Day, Pittsburgh; George A. 
Hoevler, Pittsburgh; Guy Wood- 
ward, Washington; George Mc- 
Farland, Harrisburg, and George 
H. Roth, Philadelphia, vice-presi- 
dents; R. C. Keller, York, secre- 
tary-treasurer; W. H. Brearley, 
Ardmore, attorney, and C. S. 
Klugh, Harrisburg, manager. 


ASTM Nominates 
Dr. A. E. White 


PHILADELPHIA. Professor 
A. E. White, of the University of 
Michigan, has been nominated 
president of the American So- 
ciety for Testing Materials, the 
society has announced. H. H. 
Morgan, manager of the rail and 
track fastenings department of 
the Robert W. Hunt Co., Chicago, 
has been nominated vice-president. 


White is professor of metal- 
lurgical engineering, and director, 
department of engineering re- 
search of the University of Michi- 
gan. He is now vice-president of 
the ASTM; Hunt is a member of 
the executive committee. Official 
notice of the election will be 
given at the 40th annual meeting 
of the society in New York, June 


| 28th. 


iene Chrysler 
Officials Advance 


(Continued iain Page 1) 


was general superintendent of 


Deere & Co.’s tractor plant. 


Joseph W. Frazer, who has been 
vice-president of the Chrysler di- 
vision, will be vice-president and 
director of sales and merchandis- 
ing of this division. Frazer was in 
the sales department of Chrysler 
when its first cars were produced 
in 1924 and became general sales 
manager of Chrysler the next 
year. Prior to that he had exten- 
sive, sales executive experience 
with Packard, Pierce-Arrow and 
General Motors. 








the 


th Dimension 


The News of Automotive Advertising 
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Knisely, director of advertising for 
Republic and subsidiaries. 

In addition to enlarged duties in 
connection with Republic adver- 
tising, Kopf will continue to 
handle advertising and sales pro- 
motion activities of Union Drawn 
Steel Co., a subsidiary of Republic. 


Automotive 
On the Air 


(All Time, Eastern Daylight Saving) 








EBy Pete Wem hott CHEVROLET—Sunday, 6:30 p.m., CBS. 
Joins " Rubinoff pn guests. “ 
XN $ HRYSLER— day, 9: -m., CBS. 
Spent William H. Mason, Satees baa Seater cet deme ee - 
dler of Nash and Oldsmobile pub-!| rorp—tuesday, 9:00 p.m.. CBS. 
Newspapers received $160,235,000, or 58.7 per cent of | | licity, joins Detroit office of J. B.| “watch the Fun Go By."—with Al Pearce 
the total advertising expenditures made during 1936 by | Woodward, publications represen-| Saturday. 7:30 p.m., CBS. 
" | “Universal Rhythm.” 
394 national advertisers who spend at least $50,000 each | tatives, aseseains to F. B. Etter,| gen, motors—Sun.. 8:00 p.m., NBC (Blue.) | 
in newspapers, according to compilation of the bureau of | Detroit manager | “Promenade Concerts,” with Emo Rapee. 
advertising, American Newspaper Publishers Assn. Total | Largest | se 
expenditures hit $272,953, 478, including that apportioned | F. “A. Berend, Pontiac advertis-| PACKARD—Tuesday, 9:30 p.m., NBC (Red.) 
sianoal eiicksaieiinione i P . ° **Packar our.”’ 
newspapers, and the re-® ing manager, told dealers at the| poyriac_—monday, Wednesday, Friday, 2:00 


mainder was divided $72,- 


873,727, or 26.7 per cent to 
magazines, and $39,844,751, or 14.6 
per cent, to network broadcasts. 


Twenty-four of the 29 trade 
groups listed in the survey placed 
a major portion of their appropri- 
ations in the three mediums of 
newspapers. In the automotive 
group, 43 companies apportioned 
57.3 per cent of $65,216,091 to 
newspapers; 29.8 per cent to mag- 
azines, 
networks. 

Tke automotive 
aovwn, shows: 

‘fwelve automobile 
spent $41,036,483 in the three medi- 
ums—$23,375,000 in newspapers 
$13,017,740 in magazines and 
$4,643,743 for radio. 


group, broken 


s : | 
Six automobile accessory com- 


panies spent $2,321,136—$615,000 in 
newspapers, $1,391,377 
zines, and $314,759 for radio. 

Twenty gas and oil companies 
spent  $15,196,123—$9,995,000 in 
newspapers, $2,458,503 
zines and $2,742,620 for network 
broadcasts. 

Five tire companies spent $6,- 
662,349—$3,365,000 
$2,650,095 in magazines and $647,- 
254 for radio. 


Hempstead Named 
H. M. Hempstead has been ap- 


pointed advertising director of | 


Hupp Motor Car Corp., according 
to W. A. Mac- 
Donald, vice- 
president 
director of sales. 

Hempstead, 
who has had 
more than 10 
years’ experi- 


promotion, 


nected with Mc- 





Hempstead 


Mfg. Co., 
with various divisions of General 
Motors Corn.. and comes to Hup- 
mobile from the Delco-Frigidaire 
division. Previously he had served 
as assistant sales promotion man- 
ager for Pontiac. 

New ad chief will direct adver- 
tising and sales promotion now 
being started preparatory to in- 
troduction of 1938 Hupmobiles this 
summer. Campaign will 
newspaper, magazines and out- 


door advertising, in addition to an | 


intensive sales promotion drive to 
back up distributors and dealers. 


Renewed 


“Watch the Fun Go By,” with 
Al Pearce and his Gang, will re- 
main on CBS during the summer, 
through a contract renewal with 
Ford Motor Co. The program, for 
Ford Dealers, continues to broad- 
cast each Tuesday from 9 to 9:30 
p.m., with the rebroadcast from 12 
midnight to 12:30 a.m. 

Second Ford program, “Univer- 
sal Rhythm,” which shifts to a full 
hour spot from 9 to 10 p.m., EDST 
on June 20, acquires Frank Crumit 
as master of ceremonies on that 
date. 


Grid 

Purchase of exclusive radio 
broadcasting rights for next fall’s 
home games of the Yale Univer- 
sity football team is announced by 
Socony-Vacuum Oil Co. 

Games will be broadcast over a 
network of 16 stations covering 
New York and the New England 
states. Bill Slater, sports an- 
nouncer in the east, will air the 


and 12.9 per cent to radio} 


a 
companies | 


in maga-| 
in maga- 


in newspapers, | 


and| 


ence in advertis- | 
ing and sales| 
for-| 
merly was con-| 


Cord Radiator & | 
Inc.., | 


include | 





June merchandising conference at | 
the factory this week that the 
summer advertising campaign will 
be the largest in the company’s 
history. 


p.m., CBS, 

‘News Through a Woman's Eyes.”’ 
STUDEBAKER—Mon., 10 p.m., NBC (Blue.) 

*‘Champions,”’ with Richard Himber. 


play-by-play reports. Bob Hall, 
former Yale athlete, will handle 
the commentaries on the games. | 
J..Sterling Getchell set deal. 


Added Special posting of a 24-sheet 

Elmer J. Kopf, since 1933 man-| poster for the month of July was 
ager of advertising and sales pro- | made on a test board across the 
motion, Union Drawn Steel Co.,| street from the administration | 


| 
and magazines, 


okayed by the dealers. 
Berend also announced 

with the continuation of 

Kathryn Cravens’ “News Through | 


that, 








were shown and/} 


the | 


15 


Pontiac will have its first year- 
round broadcast. 

With the close of the 1937 car 
model season, Pontiac will have 
made its greatest advertising ex- 
penditure. Many types of media 
were used extensively including 
newspapers, weekly, monthly and 
| Class magazines, outdoor and ra- 
| dio. 


| Chatter 


F. Du Sussoit Duke, formerly 
ad director of News-Week, rejoins 


| Time, Inc., on Life magazine as 
associate ad-director in charge of 
|}southern territory, with head- 
quarters in N. Y. ... Roland P. 





| Brown, formerly sales manager of 


marketing research division of R. 
L. Polk Co., appointed director of 


| sales promotion for Ross Federal 


Research Corp. Marguerite 


| Auberle heads Women’s Advertis- 
| ing Club of Detroit... 


Charles H. 
Rosseel jr. elected president of 
Worcester (Mass.) Ad club... Jd. 
Maurice Hoare heads Kansas City 
advertising club Byron W. 
Butler named president of Salt 

Lake City ad club. Denver Ad- 


Massillon, O., joins staff of the| building, and layouts and proofs} 
advertising division, Republic] of finished ads for the balance of|a Woman's Eyes” radio program| vertising Club headed by Gus 
Steel Corp., according to S. A.|the summer drive in newspapers; over CBS throughout the summer, | Brake. 
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8 MONTH'S SALES, BEFORE ALEMITE, 
SIT 


HIS Alemite Department paid 
for itself in increased profits 
within the first eight months! Make 
Alemite Triple-Safe Lubrication do 
as much for your business! Cash in 
on the tremendous advertising value 
of the Alemite Brigadiers’ coast-to- 
coast broadcast and those big two- 
color Saturday Evening Post pages 
which are selling the Alemite Triple- 
Safe idea to hundreds in your com- 


munity! 
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sales so low, 


decided to modern- 
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Let your Alemite Distributor show 
you how easily Alemite Equipment 
can be adapted to your space—and 
how Alemite Lubricants and Mer- 
chandising Plans are building busi- 
ness for thousands of other dealers! 
Get in touch with him now—and 
watch your sales curve climb! 


ALEMITE—A Div. of Stewart-Warner Corp’n. 
1878 Diversey Parkway, ines Illinois 


Stewart-Warner-Alemite Corp'n. of Can., Ltd. 
Belleville, Ontario, Canada 


WORLD’S LARGEST MANUFACTURERS OF LUBRICATION PRODUCTS 


Enjoy Horace Heidt and his Alemite 


Brigadiers every Monday evening, over Columbia Coast-to-Coast Network. See local papers for time of broadcast. 
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Taxes’ 


End of Depression Levies 


Is Seen in Next Congress 


WASHINGTON.—Federal gaso- 
line and oil taxes, which cost 
motorists about $200,000,000 an- 
nually, will be repealed, according 


Bendix Officials 
To Meet Monday 
With CIO Board 


SOUTH BEND.—Bendix officials 
will meet Monday with the execu- 





tive board of the CIO union, Local | 
No. 9, to hear petitions of the| 
United Automobile Workers for 
increased beginners’ wages and a| 


boost of the general wage scale. 
Other issues in controversy, in 
addition to a wage scale, will con- 


| 
| 
| 
| 
| 
| 


cern the union affiliation of 30) 


j}to Rep. Wesley E. Disney of| 
| Oklahoma. The levies were} 
|originally adopted in 1932 as a 


| “temporary” expedient to provide 


other sources had fallen off. 
|Despite strong opposition they 
|have been extended repeatedly, 


committee early this month re- 
ported favorably a measure to 
extend them again. 

Following the action of the 
committee, Rep. Disney made the 
following statement predicting 
congress will end the depression 
levies on American motorists: 


“Although the ways and means 
committee failed by a close vote 
to adopt motions to allow the 
nuisance taxes imposed on gaso- 
line and lubricating oils to ex- 
pire on June 30 of this year, it 





plant watchmen and policemen, | 
vacation with pay for all em-| 
ployes, adoption of the check-off 
system, and elimination of piece} 
work and the bonus system. 

Action to avert an impending 
strike at the Bendix plant was| 
taken by the executive board 
Wednesday, when the group de- 
cided to accept teh decision of the 
non-partisan six-man board of re- 
view that the 10 men transfered | 
from the boiler room should be} 
placed to work in other positions | 
in the shop without any change} 
in wages. Two men were rein-| 
stated in their old positions. The | 
boiler room foreman, charged 
with discrimination by the union, 
was not dismissed. 





Coming Events 


JUNE 
21-24—Chieago. Automotive Engine Rebuilders’ 
Assn. 15th annual convention. 


28-July 2—New York. American Society fer 
Testing Materials. 40th annual meeting 
and exhibit of testing apparatus and 
equipment. Waldorf-Astoria Hotel. 


JULY 
12-13—Washington, Pa. Pennsylvania Automo- 
tive Assn. Convention. 
AUGUST 
15—Akron, 0. All-American Soap Box Derby 
SEPTEMBER 
30-Oct. 1—Tulsa, Okla. SAE Fwels and la- 
bricants Regional Meeting. 
OCTOBER 
7-9—Los Angeles. SAE National Alrcraft 
Production meeting. 
7- 9—Los Angeles, Ambassador Hotel, SAE 
National Aircraft Production Meeting. 


was agreed by practically all 


be the final enactment of these 
so-called ‘temporary’ levies. 

“The leadership of the com- 
mittee definitely agreed that the 
nuisance taxes should be elimi- 
nated in the new tax bill which 
will be proposed in the next ses- 
sion of congress. 


Besides the $200,000,000 a year 


federal government annually in 
depression taxes on gasoline and 
lubricating oil, they also are pay- 
ing an additional $100,000,000 in 
special depression excise taxes on 
automobiles, tires, tubes, parts, 
and accessories. 


Pontiac Forms 
Customers’ Dept. 





PONTIAC.—C. P. Simpson, gen- 
eral sales manager of Pontiac, 


Benjamin A. Kissam. The new 





STATES 





7-17—Paris. Automobile Salon. 
14-23—London, Automobile Exposition. 


27-Nov.3—New York. National Automobile 
Show. 


27-Nov. 3—Toledo. Automobile Show. 


28—New York, Commodore Hotel. SAE An- 
nual Dinner. 


28-Nov. 8—Milan, Italy. International Automo- 
bile Salon. 


30-Nov. 6—Boston. Automobile Show. 
30-Nov 7—Los Angeles. Automobile Show. 
30-Nov. 7—San Francisco. Automobile Show. 
31-Nov. 6—Cincinnati. Automobile Show. 


NOVEMBER 

4-13—London. Commercial Automobile Show. 
6-1!—Omaha. Automobile Show. 
6-12—Akron, 0. Automobile Show. 
6-12—Columbus, O.—Automobile Show. 
6-12—Newark. Truck Show. 
6-13—Brooklyn. Automobile Show. 
6-13—Buffalo. Automobile Show. 
6-13—Chicago. Automobile Show. 
6-13—Detroit. Automobile Show. 
6-13—Indianapolis. Automobile Show. 
6-13—Newark, N. J. Automobile Show. 
6-13—Philadeiphia. Automobile Show. 
6-13—Pittsburgh. Automobile Show. 
6-13—Toronto. Automobile Show. 
12-20—Glasgow. Scottish International 

mobile Exposition. 


13-20—Baltimore. Automobile Show. 
13-20—Rochester. Automobile Show. 
13-20—Cleveland. Automobile Show. 
14-20—Springfield. Automobile Show. 
14-21—St. Louis. Automobile Show. 
14-21—Portiand, Ore. Automobile Show. 
15-20—Denver. Automobile Show. 
15-20—Jersey City. Automobile Show. 
17-24—Milwaukee. Automobile Show. 
20-27—-Montreal. Automobile Show. 
24-Dec. 1—Kansas City. Automobile Show. 


Auto- 


27-Dec. 4—Kansas City, Mo. Automobile Show. 
DECEMBER 
86-10—Flint, Mich. SAE National Production 


Meeting. 








Repeal 


|revenue when tax receipts from | 


and the House ways and means| 


members present that this would} 


that motorists are paying to the| 


has announced the formation of | 
the customer relations depart- 
ment under the _ direction of 





department head has occupied a 
responsible position in the adver- 
tising department since last fall. 

Every progressive manufac- 
turer, Simpson declared, realizes 
today that to obtain an ever in- 
creasing volume _ of 


owner satisfaction. Owner ac- 
ceptance, he pointed out, is de- 
pendent upon many factors, such 
as design, appearance, perform- 
ance, dependability, service given 
by dealers and even dealer per- 


sonality. 


In such a competitive market 
and with satisfaction depending 
upon so many factors, the cus- 
tomers’ viewpoint can change 
rapidly either nationally or in 
separate localities. Pontiac feels 
that customer relations are of 
sufficient importance to warrant 
the creation of a department 
whose business it is to be the 
company’s official ‘“ear-to-the- 





ground.” 








business | 
there must be a high degree of | 


in 1938 is Predicted + 





FLYING UP FROM CINCINNATI to purchase the 50,000th Willys produced this year, Powel 
Crosley, president of Crosley Radio Corp., is greeted by Willys officials at the Toledo airport. Left to 
right: Capt. Eddie Niemaier, pilot of Crosley’s plane; Walter E. Schott jr.; W. H. Myers, of the Crosley 
Detroit office; J. P. Rogers, Crosley vice-president; Clarence Felix, engineer of Crosley automotive 
division; Samuel H. Kehoe, manager Crosley Detroit office; David R. Wilson, president of Willys; Cros- 
ley; Walter E. Schott of Walter E. Schott Co., Cincinnati Willys distributor; E. G. Davies, president 
and J. J. Tolbert of Willys Distributors, Inc., Los Angeles, Calif. 











—FORD GROUP _ 






90,000th Willys This Season 
Rolls Off Assembly Line 


(Continued from Page 1) 


rapid growth of a field organi- 
zation in recent automobile his- 
tory, accompanied by one of the 
most rapidly increasing rate of 
retail sales yet recorded in the 
low price field, but it has also 
been one of financial success with 
a net profit for the second quar- 
ter of the fiscal year of $588,796, 
before deductions for federal in- 
come tax. 


The coupe model was placed in 
limited production early in June. 


During the six and a half 
months the new Willys has been 
in production and during which 
time it has been distributed 
throughout 90 per cent of the en- 
tire country, unusual records of 














GENERAL MOTORS GROUP 


194! 13052 


economy in operation and of 
roadability under all conditions 
of driving, have been sent into 
the factory and to dealers from 
owners. 


Individual owners are said to 
be reporting up to 35 miles to the 
gallon of gasoline from all parts 
of the country, with many rec- 
ords running well beyond this 
figure. 
city. 


Sales Tax Levied 


WESTON, W. Va.—A gross sales 
tax amounting to one-third of the 
sliding scale levied by the state will 
be assessed by the city of Weston, 
beginning July 1. 





NEW PASSENGER CAR REGISTRATIONS 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Arnold 


CHRYSLER GROUP 
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Total, 11 States ’°37 | 1357| 1101/ 4199) 7579] 14236] 15110) 445) 15555] 3036 0 
for May "36 933]  671| 3887| 8212| 13703] 12522] 196| 12718] 2456] 168| 16980| 175] 3609| 2830| 26218 
Connecticut "37 +153 —«:185|—=«S75| +961, +1874] 1289) 36 1325] 496) 35| 1105, 81! 383| 406) 2506 
36 78) 84| 388 826| 1376 792 13 805 316} 24) 1193} 22 324 376| 2255 

Idaho 37 | 29) 22 73| 158! 282 365} 12, 377 49| 1| 366 2 69) 47, 534 
36] 19) 24/ 90 195 328 344 10! 354 37| 1} 419} 3 64 62 586 

Maryland "371 126, = 76) ~=—-332) +9690, 1224] 1203} 29| 1232] 296) 23| 1315, 39| 230) 330) 2233 
"36, 24 6 75| 218} 323] 414 8| 422] 39) 2| 564 1 46 87|__—-739 

Massachusetts "371 +369, ~« 299) 1375, 1968] 4011] 3235) 72) 3307] 852! 76) 3236, 194/ 1139) 1000) 6497 
36] 236) 126) 1271) 2353| 3986] 3397| 47| 3444] 857| 83] 4010 84) 1386] 964) 7384 

Minnesota ’37[ 278, «288! 736, +1566 2868] 3580| 59; 3639] 475 11) 2556/ 48) 450| 741! 4281 
36] 183) 115| 725) 2007) 3030] 2787 24) 2811] 388| 15| 3646 13 548 560| 5170 

Missouri 37] 125, 168, 555! 1051| 1899] 2068| 60| 2128] 384, 18! 2301) 46, 434| 421! 3604 
36 | 95| 78| 459] 951] 1583] 1585) 24) 1609] 279 16| 3000} 80| 429] 417] 4171 

Montana 37 | 63) 41 98) 254, 456 510| 30) 540] 111 4) 543 4, 145) 101) 908 
"36 | 59| 20| 212} 380) 671 644, 1k 657 | 17 3| 736 7| 113] 81| 1017 

Nevada "371 28) 25) 30 68} 151 101; 11) #112 49 2; «149 9 30 35| 274 
36 | 12) 8 41} 80| 141 114| 8} 117 24| f 119 2 29 31| 208 

New Mexico "37 26) 14 78| 128) 246[ 209) 12) 221 73) 1} 264 2 52 42| 434 
36 12/ 5 57| 187] 211] 223] 10) 233 33 1| 362 1) 42/ 28| 467 

Oregon "371 73/ 84, 208| 481, 846] 767) 39| 806] 230! 5| 867 23; +184 284) 1593 
36 | 73| 65| 282 496 916] 858} 16) 874] 147 8| 1185) 12| 199 179| 1730 

Pennsylvania "371 1159 871| 2770 4934) 9734] 7297| 232) 7529[ 1908) 132) 6308! 263) 2022) 2132| 12765 
36] 891] 522} 3239] 6635| 11287] 7472 87| 7559] 2062 90| 9190 123} 2457| 1928] 15850 

Vermont "37 | 31) 29) 78} 126) 264] 233) 4 237 62) 3) 242) 16) 64 54 441 
"36 | 25) 14 86) 211) 3836] 306 3| 309] 83 2| 394 4! 77 64| 624 

Virginia - "371 ~=©93| 74, 336) 668) 1171] 1628) 31; 1659] 241 8| 1554, 30| 184, 256, 2273 
36 | 65| 57| 374 764) 1260] 1372! 14] 1386] 161 8| 1857 6| 206] 207) 2445 

West Virginia 37 112) 76) 241| 548! 977 915) 17) 932 185] 5 988) 18) 214) 179 1589 
36 | 78| 57| 317) 750| 1202] 830 10/ 840] 142) 12] 1419 7| 189 163| 1932 

District of Columbia 371 +107 76, 268, 512; 9631 686, 31! 717] 214; 23) 516 33| 189, 200) 1175 
36] 75| 35| 355 557| 1022 938) 7| 9454 193} 18} 753} 31 256 168] 1419 

Total, 26 States °37 1 4129) 3429 11952) 21692) 41202] 39196] 1120) 40316] 8661) 541| 35362) 1225) 9173| 10236) 65198 
for May 36 | 2858] 1887] 11858) 24772] 41375] 34598) 485| 35083] 7294) 454| 45827| 521 9974) 8145] 72215 
Total to Date ’37 1 33560| 27680) 103129|187537|351906 | 352480| 10101362581 | 69996) 4681|293677| 10630| 73170) 79763|531917 
°36 | 20967| 13531) 87778|175136'297412 | 284635| 4401/289036] 55170) 4284/361523| 4291| 73204) 60051/558523 












































































May Sales Expected to Top April, Polk Estimates 


395,000 Registrations Seen 


Bveen— — 
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Against 385,000 in April 


DETROIT.—Estimates on new 
passenger car sales in the United | 
States in May indicate that the 
total for the month may exceed} 
April sales. The R. L. Polk Co. re- 
port on registrations issued Mon- 
day estimates May sales at 395,- | 
000, compared with April’s total) 
of 385,000. 

The Polk estimate is based on 
returns from 12 states. Sales in 


Johnson to Head 


Pontiac D.C. Zone 


PONTIAC.—D. U. Bathrick, as- | 
sistant general sales manager in 
charge of the east for Pontiac} 
Motors, has an- | 
nounced the ap- | 
pointment of| 
Joseph L. John- | 
son as manager | 
of the Washing- | 
ton, D. C. sone | 
of the company. 

Johnson, who 
came to Wash- 
1936, from the 
ington in May,| 
central office in 
Pontiac as as- 
sistant zone 
manager, succeeds H. H. Groth- | 
jan who has gone to New Or-| 
leans to become Pontiac’s prin-| 
cipal dealer in that city. 

R. O. Nenke succeeds Johnson | 
as assistant zone manager. He 
has been connected with Pontiac 
and General Motors since 1931, | 
coming to Washington from the} 
Buffalo zone where he_ was} 
district manager. 

The new Washington manager | 
has had many years of experience | 
with Pontiac and General Mo-| 
tors. From Nov. 1, 1933, until he| 
came to Washington, he was} 
manager of the organization and | 
analysis department for Pontiac. 


J.L. Johnson 


those 12 states in May totaled 


62,371. 


Truck and commercial car sales | 
for May are estimated at 63,000. 
Sales in the 15 states reporting | 


registrations for May total 14,160, 
which 


the same month last year and 


|} minus 11.23 per cent compared to 


April sales. 
Compilation of April truck 
sales, just completed, discloses 


| total sales of 67,884, by far the 
best sales month in truck history. 


‘Boston Mechanics 
Being Organized 


BOSTON. Automobile me- 


chanics are now being organized | 


in Boston, with some CIO organ- 
izers starting to work on the em- 
ployes of the dealers here and in 
surrounding cities and towns. 
The first move was made recently 
to organize the employes at the 
Ford assembly plant at Sommer- 
ville, when a meeting was held a 
few days ago between a CIO or- 
ganizer, a representative of the 
federal labor board, and a Ford 
representative. 

When the drive was started in 
Boston, telephone calls notified 
heads of dealer organizations that 


@e———. — 
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is 6.85 per cent ahead of | 


| 
| 


and “Bill” Cohen, city attorney. 
Hamtramck, a suburb surrounded 


Truck Strike Continues 





calls would be made by an or- 
ganizer giving specified times to | 
be expected. Dealers do not know | 
what the feeling is among their 
workers and they are waiting to| 
see what happens. Some of them | 
would like to see the AFL do the | 
organizing as they did in Wor-| 
cester where contracts were 
signed that were declared equit- | 
able. 

| 


Change Location | 


KANSAS CITY, Mo.—The Kaneas | 
City Motor Car Dealers’ Assn. has 
changed its offices to Room 220, | 
Bellerive Hotel, 214 E. Armour, ac- | 
cording to C. M. Woodward, secre- 
tary-treasurer of the association. 


To Threaten Neb. Farmer 

LINCOLN, Neb.—As the truck 
drivers’ strike continued to tie up 
transport service in Nebraska, H. 
G. Keeney, president of the Ne- 
braska Farmers’ union, threat- 
ened Monday that that organiza- 
tion might have to take things 
into their own hands in order to 
protect shipments of grain and 
farm supplies. Keeney said that 
he had appealed to Gov. Cochran, 
charging that striking union 
truckers are stopping farmers’ 
trucks, intimidating the drivers, 


26 STATES FOR MAY, 1937-1936 


Complete cumulative figures appear each 
Rhode Island, South Carolina, South Dakota, 


HUDSON GROUP 


STATES 


37 
"36 
"37 
36 
"37 


Total, 11 States 
for May 


Connecticut 


Idaho 


week until all 48 states are shown, States pr 


Utah and Wisconsin 


1397 

1682 

200 | 

175] 
85] | 
67] 


206 
336 
29 
62 
12 
17 


1191 
1346 
171 
113 
73 


50 


AUBURN GROUP 


evious) shown are Arkansas, Delaware 


2368 
1095 
146 
90 
45 


21 


1679 
889 
351 

154 
14 
9 


66 
73 
12 

6 





Illinois, 


One of the brighter moments at the annual factory breakfast given 
| by Dodge division of Chrysler Corp. to the Hamtramck, Mich., board 
of commerce, shows K, T. Keller, president of Chrysler Corp., left, 


The Dodge factory is located in 
by Detroit. 


making them explain to every 
group of pickets, and that ma- 
terials needed for the 
wheat harvest are being seriously 
delayed in shipment. 

Keeney claims 


have dropped 60 per cent, farm- 
ers being unwilling to risk ship- 
ment. Z. E. Robbins, union busi- 
ness agent, denies this charge, 


and says that the pickets have} 
been ordered to give the farmers | 


freedom of the road, but that it 
is necessary to stop them to make 
sure whether the truck belongs 
to a farmer or an operator. 


Louisiana North Carolina North Dakota, 


NON-AFFILIATED GROUP 


TOTALS 


61379 
57949 
6770 
5086 
1414 
1431 


2 1183 
5} 1180 
158 
130 
49 


42 


674 4 
52| 89 
138 2] 
10 9] 
16 
14 + 
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ne crescendo enamine 
99 | 13 52 190 83 48 | 5179 


Maryland 
36 | 
"37 
"36 
"37 
“36 
"37 | 
36 | 
"37 | 
36] 


Massachusetts 
Minnesota 


Missouri 


Montana 


Nevada 37 1 12 3 151 5 21 25) 9 
) 22 10 19 2 
i nnn ee ee a nee ee ee 


"36 | 
’37 | 
"36 | 
37 | 
"36 | 


New Mexico 
Oregon 


Pennsylvania 
36 | 
Vermont 37 | 
37 | 
"36 | 
37 | 
"36 | 
"37 
"36 
37 | 
"36 | 
371 
36] 


Virginia 


36 | ‘ 
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West Virginia 
District of Columbia 
Total, 26 States 


for May 
Total to Date 


"37 | 82 
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371 #774 


17 
33) 2 
259 81 
415] 139 
249 51 
313) 60 
97, 30 


130 27 


35] 
340 
554 
300 
373 
127 
; _—_ 157q 

20 90] 
146 56 202 | 2 

18] 
231 
40] 
108 | 
197] 
908] — 
1244] 
50] 
66] 


9 9 
16) 7 
33 7 
93 15 

158 39 
134 
252 
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12 


992 
46 
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93] 
95] 
84] 
108] 2 
57] 
73] l 
3313) 663 3976] 3 
3993) 1093) 5086] 74 


31533) 6445' 37978] 125 
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Steady Rise Seen 
In Consumption 


Of Leaded Fuel 


NEW YORK.—A steady rise in 
the percentage of leaded anti- 
knock gasoline used by American 
motorists, with a corresponding 
drop in the consumption of un- 
leaded regular and third grade 
fuels, is reported in a _ nation- 
wide survey of gasoline sales by 
the Ethyl Gasoline Corp. A 
parallel trend in compression 
ratios of automobile engines is 
noted, indicating that motor car 
owners are turning more and 
more to anti-knock fuel as engine 
efficiencies increase, the survey 
declares. 

Sales of ethyl or premium 
gasoline with an anti-knock rating 
of seventy-six octane or higher, 
climbed from 558,900,000 gallons 
in 1934, to 622,700,000 gallons in 
1935; and to 783,300,000 gallons in 
1936. Engine compression ratio 
averages for the same years were 
5.72, 5.99, 6.19, respectively. 


Leaded regular gasoline, rated 
at 70 octane, increased in gallon- 
age from 10,139,600,000 to 12,- 
580,500,000, while total consump- 
tion of unleaded fuel of both the 
regular and the third grade 
variety showed a percentage de- 
cline of 4 per cent in the same 
three-year period. Actual gallon- 
age in all classifications  in- 
creased, however, as total con- 
sumption for the country was 
registered at 16,683,100,000; 17,- 
742,200,000; and 19,622,200,000 gal- 
lons for each of the three years. 


Automobile Sales Mount 


In °36 in Newfoundland 


MONTREAL.—Automobile sales 
in Newfoundland have been 
mounting almost steadily in re- 
cent years, despite lean years in 
the fishery. 

Sales of new autorfiobiles in 
1936 numbered 373, bringing regis- 
trations for the year to 4,365. This 
represents an increase of 451 cars 
over the previous year. An inter- 
esting development of the last 
few years is the very substantial 
increase in the number of com- 
mercial vehicles. In 1936, 141 new 
trucks were sold; total registra- 
tions amounted to 895. Chevrolet 
led in passenger car sales with 98; 
Nash-LaFayette followed with 69. 


NICKELGRAM 
95A 


Perhaps one of the first of the 
machinery builders to design a 
manufacturing lathe specifically 
to utilize the then newly devel- 
oped cemented-tungsten-carbide 
cutting tools was the Monarch 
Machine Tool Company of Syd- 
ney, Ohio. The new tool ma- 
terials demand great power for 
deep cuts, higher speeds and 
feeds than had ever been known 
before, and exacting rigidity and 
freedom from vibration. Like 
the automobile manufacturer, 
Monarch found that the demand 
for higher power, higher speed, 
and ability to maintain precision 
adjustments could be satisfied 
only by the use of high grade 
alloy steels. Monarch has stan- 
dardized on the use of the well- 
known 31% per cent Nickel Steel 
for all parts subjected to 
high stresses and shock. These 
parts include the headstock and 
tailstock spindles, all gears, 

shafts, studs, clutches, 


The Ge: 
INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 
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Labor Situation Brings Disco 


Heavy Selling 


Of Motor Stocks 
Reflects Strife 


By C. J. ALEXANDER 

NEW YORK.—Serious concern 
of last week over the state of 
affairs, particularly on the em- 
ployer-labor front, this week gave 
way to plain discouragement and 
the first signs of “dumping” of 
automotive stocks appeared. 
Losses, on the average, were the 
largest at any time in recent 
years. 


It is natural that the dis- 
couragement of manufacturers 
must feel in trying to turn out 
cars in the face of continued 
tie-ups in operation of plants 
engineered apparently by _ir- 
responsible groups of labor should 
spread to holders of their se-| 
curities. 


It has just seeped into Wall 
Street that the real reason for| 
recent disappointing figures on 
production and sales of automo- 
biles is the impossibility of some 
of the manufacturers’ keeping) 
to their production § schedules. 
Labor won't let them. 


One of the things that con- 
tributed to heavy selling of mo-| 
tor shares on at least one oc- 
casion was the wild rumor that 
the automobile industry was go- 
ing to close down by agreement | 
and simply quit making vehicles 
until labor had agreed to assume 
some of the responsibility usually 
associated with contracts. One 
market commentator wrote on| 
Wednesday that the motor stocks 
apparently had discounted vir- 
tually the worst that could! 
happen in the way of labor de-| 
velopments. 


There has been another re- 
vival in inflation talk. Not for 
some months has so much been 
spoken and written on this sub-| 
ject. As was pointed out in this 
column several weeks ago, the| 
labor movement is definitely in- | 
flationary. 


As a matter of fact, the whole | 
present program of the admin-| 
istration is inflationary in the 
eyes of most economists. It is| 
true that the inflation sentiment | 
has not become strong enough | 
to offset the adverse influence of | 
current conditions on the stock | 
markets. These adverse current | 
conditions are not entirely re-| 
stricted to the labor front: some | 
of them are international, notably 
the French crisis. 


One thing continues to cheer 
market observers. Except for one 
or two short periods, the stock 
exchanges have been very orderly 
and without signs of panic. 

Here’s what happened to the 














Profit Reported 
By Continental 


DETROIT.—Continental Motors 
Corp. showed a net profit of 
$71,031.22 for its second quarter 
of the fiscal year ended April 30, 
1937, after depreciation, taxes and 
miscellaneous deductions, but be- 
fore federal income tax, accord- 
ing to a statement issued to 
stockholders by W. R. Angell 
president. 


Earnings for the quarter were 
sufficient to overcome the small 
loss incurred during the first 
quarter, showing a net profit be- 
fore federal income tax, for the 
first six months of the fiscal year 
of $34,617.35, according to the 
statement. 


During the six months period, 
an increase in sales of 46%, over 
the same period a year ago was 
noted. On May 1, the company 
was said to have had unfilled 
orders on the books amounting 
to $2,681,000 distributed over the 
company’s diversified products. 





| crease of 10 cents over the April 


| Graphite Bronze, 


| authorized 


| basis of one new share for each 
;} seven now held. Rights wil! ex- 
| pire July 2. 


| manufacturers 


| rectors 


}same as paid on April 1. 





ADN stock price averages in the 

week ended June 16: 
Last This 
Week Week 


Year 
Ago 
45.78 


48.10 


Change 
4.41 


4.72 


24 motors 243 37.72 
. 43.18 38.46 
9.44 36.08 3.36 40.39 
4 tire-rubbers . 42.58 40.26 26.74 
General Motors sold below 50 
and Chrysler below 100. Few 
stocks escaped without losses of 
one or more points. 
Uncertainties are beginning to 
have an influence on dividend 
payments. 
Co. announced this week that al- 
though it intended to pay out as 
much as it can without weaken- 
ing the cash position, it had de- 
cided to wait until the earnings 


10 car-truck co,'s 


10-parts-accessories 


Timken-Detroit Axle |]| 





possibilities of 1937 were more 
clear before paying another divi- 
dend. 
Recent 
include: 
cents, 


dividend declarations 
Thompson Products, 50 
payable July 1, an in- 


payment, and the regular of 
$1.25 on the preferred; Cleveland 
an interim , of 
50 cents, payable June 30; Fed- 
ders Manufacturing, 25 cents, 
payable July 1. 

General Tire & Rubber has 
the sale of 64,697 
shares of common stock to stock- 
holders at $20 a share on the 


Proceeds from the 
sale will be used to pay bank 
loans and accrued dividends on 
preferred stock and to increase 
working capital. 





Shaler Shows Profit 
WAUPUN, Wis.—The Shaler Co.,| 
of vulcanizers for 
repairing tires and other equipment, | 
showed a profit of about $16,000 in| 
the first five months of this year 
against a loss of $8,000 in the com- 
parable 1936 period, according to 
William Fleming jr., president. Di- | 
meeting June 14 voted a} 
dividend of 50 cents per share on| 
the A stock and 15 cents on B, the| 
The divi- 
dends will be paid July 1 to stock of | 
record June 20. 








Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, June 18, (3:00 p.m.).—General Motors today was 
able to hold and fractionally extend its gain of yesterday 
in the stock market but Chrysler backed away from 
yesterday’s price for a net loss on the day. Other motors 
were mixed in a market in which the turnover was small. 





Canadian Insurance Firms 
Liable on ‘Omnibus Clause’ 


MONTREAL. — Many automo- 
bile owners throughout the prov- 
ince whose cars are driven 
frequently by members of their 
families or other persons, will 
breathe easier as a result of a 
recent supreme court judgment 
which holds insurance companies 
liable for damage under the so- 


Crude Rubber Use in U.S. 


Remains at 51,000 Tons 

NEW YORK,—Consumption of 
crude rubber by manufacturers in 
the United States for the month 
of May is estimated to be 51,733 
long tons, which compares with 
51,797 long tons for April. May 


consumption shows a decrease of 


less than 1 per cent under April 


|and is 2.2 per cent over May a 


year ago according to statistics 


| released by the Rubber Manufac- 


turers Assn. this week. Consump- 
tion for May, 1936 was 50,612 (re- 
vised) long tons. 


This organization reports gross | 
|} court ruling. Now with the unan- 


imports of crude rubber for May 
to be 50,840 long tons, an increase 
of 41.8 per cent over the April 


| figure of 35,850 long tons and 42.8 


per cent over the 35,598 long tons 
imported in May 1936. 





called “omnibus clause” in auto- 


mobile insurance policies. 


In the superior and appeal 
courts of Quebec judgments were 
rendered relieving the insurance 
companies of liability to pay 
when the car causing the dam- 
age was driven by a _ person 
other than the assured, even 
though the omnibus clause in the 
policy purported to give such 
coverage. Reversing the Quebec 
courts, the supreme court of 
Canada by a unanimous decision, 
has now decided that the omni- 
bus clause is binding on the 
companies. 


The question was of exceptional 
importance, for, the supreme 
court justices pointed out in 
their judgment, practically all 
liability insurance in the province 
of Quebec was affected. After 
the superior court judge threw 
overboard the omnibus clause, the 
local appeal court divided three 
to two and the majority vote 
went in favor of the superior 


imous decision of the supreme 


court, the total vote in all three | 


courts stands seven to four in 
favor of holding the omnibus 


| clause binding. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, JUNE 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 


1937 
High 


Low 


57 
493/, 
28 

131 


832 
71 

32% 
364 
301, 
105! 2 


American C. & F. . 
American Chain 

Auburn Auto 

Bendix Aviation 

Beth. Steel 

Bohn A. & B. 
Borg-Warner 

Briggs Mfg. 

Budd Mfg. Co., 

Budd Wheel Co. 

Chic. Yellow Cab (1) 
Chrysler 

Clank Bani. .ccccccccese 
Cleveland Gr. 

Collins & Aikman 

Com. Credit 

Commercial Inv. T. (2) 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 

du Pont de Nemours 
DG, Ckescadancaen 
Electric Auto-Lite 

Electric Storage Battery 
Evans Products 

Federal Motors 

Firestone T. & R. 
Gabriel Co. A 

General Elec. 

General Motors 

Glidden 

SG Oy APOC 
Goodyear T. & R. ...... 
Graham-Paige 

Hayes Body Corp. ...... 
Houdaille-Hershey B 
Houdaille-Hershey A 
Hudson Motor 

Hupp Motor 

Inter. Harvester 
Johns-Manville 
Kelsey-Hayes W. ........ 
Kelsey-Hayes W. B 


Allis Chalmers Mfg. ...... 


1937 
High Low 


Last Sale 
June 18 June 11 


59 
54 


2773 
79 
41% 
36 
5335/4 
48, 
381, 
26 
203 
24% 
447, 
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374 
91, 
47\/, 
20%, 
9yY, 
34g 
21 
20 
13% 
287g 
287 
79 
43% 
72¥% 
167% 
33¥% 
37¥%g 
416 


60), 


4% 
30g 
47 
27% 
46, 
35 

37, 
154 


Lee Rubber & Tire 
Libbey-Owens-Ford Glass 
Ludlum Steel 

Mack Trucks (1) 

Marlin Rockwell 

Midland Steel 

Motor Products 

Motor Wheel 

Murray Corp. 

Nash Kelv. 

Pacific Mills 

Packard 

Raybestos Manhattan 

Reo Motor 

Republic Steel Corp. .......... 
CP En dace eens se cess en's 
Sparks-Withington 

Spicer Mfg. 

Stewart-Warner 

Studebaker 

Thermoid Co. 

Thompson Products 
Timken-Det. 
Timken Roller Bear. 
U. S. Industrial Alcohol 
U. S. Rubber 
West’house E. & M. 
White Motors 

Yellow Truck 

Young Spring & Wire 


18, 1937 
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37 
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19%, 
11% 
18 
29 
84 
3 3, 
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8, 
214% 
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Asbestos Mfg. 

Bendix Aviation 

Borg-Warner 

Houdaille-Hershey B 

NS Ce oii cco nicetoes bas 
Perfect Circle 

Pines Winterfront 

Woodall Industries 


DETROIT 


ra ee ee cae besa ce 


20Y% 
281, 


Murray Corp. 
Timken-Detroit 








uragement to Street 


Tool Index Drops 
During May But 
Easily Tops 1936 


CLEVELAND.—The new order 
index compiled by the National 
Machine Tool Builders’ Assn. 
dropped substantially during May 
to 208.5 from the April peak of 
282.5 but is still well above the 
May, 1936, figure of 118.9. 

Domestic orders declined most 
sharply, the May index of 161.4, 
comparing with 232.5 in April and 
95.7 a year ago. Foreign orders 
also declined, the index figure 
being 47.1, against 50 in April and 
23.2 in May, 1936. 

Because the decline was most 
severe in the domestic field, 
foreign orders accounted for a 
larger proportion of the May 
total than in April. Foreign or- 
ders amounted to 22% of the 
total last month, against 17% in 
April and 19% in May, 1936. 

Average of the total new or- 
der index for the first five months 
this year was 214, against 178 for 
the 12-month period ending in 
May. 


General Tire Co. 
Increases Stock 


AKRON.—Directors of the Gen- 
eral Tire and Rubber Co. have 
authorized the issuance of 64,- 
697 additional shares of the 
company’s common stock to pres- 
ent stockholders, rights provid- 
ing for the purchase of one share 
for every seven shares already 
held, at the price of $20 a share. 
Par value is $5 a share. 

These rights will be offered to 
stockholders of record as of Fri- 
day, June 18, and will expire on 
Friday, July 2. These additional 
shares of common stock bring 
the total outstanding common 
stock of the company to 517,572 
shares, as 452,875 shares had 
been issued previous to the offer- 


}ing just authorized. 


Proceeds from the sale of this 
stock will be used for payment 
of bank loans, to meet accrued 
preferred dividends, and to pro- 
vide additional working capital, 
according to the _ registration 
statement filed with the SEC. 

This action of the directors 
follows recent approval by Gen- 
eral Tire stockholders of the pro- 
posal to increase the company’s 
common stock from 500,000 to 
750,000 shares. 


Four Wheel Drive Ups 


Capitalization One-Third 
CLINTONVILLE, Wis.—Unani- 
mous support of a resolution to 
increase the capitalization of the 
Four Wheel Drive Auto Co. from 
two million dollars to three mil- 
lion dollars was voted by stock- 
holders at a special meeting held 
here Thursday afternoon. 

Representing 14,953 of the 18,200 
shares outstanding, shareholders 
also authorized the board of di- 
rectors to change the par value of 
FWD stock from $100 to $10. 
Pointing out the strong financial 
position enjoyed by the company, 
Walter A. Olen, president, told 
stockholders that orders now on 
record amount to more than a 
million dollars. 


Plan Stock Change 


PITTSBURGH.— The Automobile 
Finance Co. has notified stockhold- 
ers of a special meeting to be held 
on Aug. 10, 1937, for the purpose of 
acting on a resolution increasing the 
capital stock from $1,000,000 7 per 
cent preferred to $2,000,000 and 
authorizing $1,000,000 of new 6 per 
cent preferred equal in all respects 
to the 7 per cent preferred insofar 
as preference is concerned both as 
to assets and dividends, and carry- 
ing the additional privilege of con- 
version into common stock. It is 
also proposed that the common stock 
be increased from 500,000 to 750,000 
shares and that it be changed from 
a no par value to a par value of $1. 





Sparks » 
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Chris 
Sinsabaugh 


(Continued from Page 1) 


Gunther’s administration that pro- 
moted such early contests as the 
Algonquin hill-climb, economy 
tests, reliability runs and the like 
which inspired confidence of the 
public in the reliability of the 
automobile in those early days 
when said confidence was weak. 
* * » 


AND I SAW Jim Levy, veteran 
Buick dealer and dean of the 
row, along with his general man- 
ager, Dan Boone, himself a vet- 
eran. Harry Hollingshead, Nash 
distributor, who has been the 
spark plug of the association since 
he first joined aeons ago, was at 
the speakers’ table, along with 
Mike Lanahan, Dodge distributor 
and a former association presi- 
dent—Mike, who taught the col- 
umn conductor how to drive an 
automobile, way back in 1907, 
slanderers to the contrary. 

oa * * 


IT WAS DURING the Lanahan 


ta th rs 
noo van Seeeeentem reay | if we had had to we could have 
| gone another 1500 miles before the} 


Mike sat on 
when Al 


got going. 


throne in 1934, Faeh, 


high-pressured by Harry Hollings- | 


head, resumed his old job of gen- 
eral manager, which involved the 
running of the Chicago automo- 


bile show, which is no small job| 
in itself. It is to the credit of Faeh | 


that the show was moved to the 
Amphitheater at the stock yards, 
a move which, 


another sensation next fall, I’m 


told. 

WITH BOTH EARS flapping in 
the wind, I listened to the story of 
the accomplishments of the 
CATA. Not only with the show 
but in many other directions the 


association seems to have done a/| 


wonderful job. For instance, the 
campaign for ethical used car ad- 
vertising in cooperation with the 
newspapers, radio stations and 


Chicago Better Business Bureau, | 


as a result of which Chicago 
standards are said to be the high- 
est in the nation; protection of 
the rights of dealers in labor mat- 
ters with the co-operation of the 
Employers Assn. of Chicago, while 
at the same time being fair with 
the employes; the handling of 
some 57,000 switchboard calls dur- 
ing the past year, most of which 
required identification as_ to 
owner, address and make of car 
for specified license numbers; an 
outstanding job by the employ- 
ment department, whose services 
and facilities are free to members 
and seekers of employment, and 
whose method is finding the right 


man for the job, thereby saving} 


dealers a lot of effort in inter- 
viewing scores or hundreds of ap- 
plicants; its work along legal 
lines, giving advice to members 
under the complicated and multi- 
tudinous city, state and national 
set-up of laws, though of course 
never representing individuals in 
court legislative activities, which 
have been so well handled that no 
radical or otherwise dangerous 
legislation has been passed affect- 
ing dealers or motorists thus far 
at this session of the state legis- 


lature. 
ea * * 


ONE OF THE finest tributes to 
the CATA and the value of its 
work and influence in the Chi- 
cago area is to be found in the 
co-operation and confidence it en- 
joys among the various group as- 
sociations such as those of Buick, 
Dodge, Ford, Chevrolet and Pon- 
tiac. These bodies look to the 
CATA constantly for protection of 
dealers, and toss all of their prob- 
lems, general and specific, into the 
lap of Al Faeh and the CATA. 

* * * 


I FLEW AMERICAN Sunday 
night to attend the annual meet- 
ing of the Chicago Automobile 
Trades Assn., scheduled for the 
next evening. The fortunes of war 
(or was it weather) were against 
me. Instead of Chicago I landed 
in Indianapolis. Chicago was un- 
approachable from the air, so In- 
\ dianapolis was my port in the 





combined with) 
Faeh’s showmanship, made Chi-| 
cago an outstanding success on| 
the show circuit. It’s going to be| 


| wheelbase which 
|}around $1000, and an eight, with} 





storm. But we made a happy land- 
ing and everything was okey- 
dokey in the final analysis. I got 
to Chicago. 


My reason for the above open- | 
ing paragraph to this week’s col-| 
umn of verbosity is that I may} 


touch upon American’s first 
thought—the safety of its passen- 


gers. Had a forced landing been| 


necessary, 
doubtedly 
down 


the big flagship un- 
could have dropped 
in Chicago. Instead, 


first in the mind of the line’s pres- 
ident, C. R. Smith. 
ES * ok 
SCOOTING AHEAD of the 
storm to Indianapolis, the only 
alarm I felt was the possibility of 
finding the Hoosier airport also 


closed. And then where would we} 
go? How was our gas? We landed | 


safely in Indianapolis, as did sev- 


eral other air birds of competing | 


lines, and then I discovered that 


tank ran dry. Our tank’s capacity 
is 830 gallons, good for 2000 air 
miles. 

Better than an orchid, I hand 
an encomium to the stewardess, 
little Miss Wingfield, who took 
over the job of riding herd on us 


passengers at Indianapolis: In a} 


strange port, she looked after 
every comfort. She arranged 
transportation for those of us who 
wanted to finish our journey by 
train. Those who wanted to stay 
over and return the next morning 
on the ship which was weather- 
bound for the night, were taken 
to hotels. To me she typified 
American Airlines service as I am 
used to it. 
3 a Py 

HUPP “calling all Paul Prys” 
brought about the first press re- 
view of the 1938 season Tuesday. 
Every publicity outlet was repre- 
sented as President Tom Bradley 
led us into the holy of holies 
where stood the 1938 Hupmobile 
six, not ready for the road but so 
far along that the critics got a 
clear idea of how the finished job 
is going to look. The lines of the 
body are most modern. Chief En- 
gineer Frank Watt has widened 
the front seat six inches and two 
inches in the rear and there are 
four inches more leg room. The 
front end design has been com- 
pletely remodeled. He’s paid par- 


| ticular attention to ornamentation 
j}and the belt molding, hub caps 
;}and bumpers show great 
| ment. All the lamps are new and 
| specially designed. 
- ; 


refine- 


% * 


IT’S NO SECRET that the 1938 
line will be a six with a 122-inch 
will be tagged 


126-inch wheelbase which will be 


in the next highest bracket. Pro-| 


duction will start about the middle 
of July on a few export jobs, just 
to get the men broken in. Along 


about the middle of August the} 


factory will get down to brass 
tacks on real production, so the 
new stuff ought to be going out 
to the distributors and dealers 
around the first of September. 
Sales Chief MacDonald is add- 
ing materially to his dealer out- 
lets. With practically the old body 
still intact, within the past few 


weeks, in fact ever since this col- | 


Mac-| Corpe, 


umn broadcast his plans, 
Donald has had applications from 
157 distributors and dealers for 
franchises and he gives ADN 
credit for 90 per cent of them. 

a * * 


READING THE first install- 
ment of “Life of an American 
Workman,” by Walter P. Chrysler, 
in collaboration 
Sparks, which appears in the 
current issue of the Saturday 
Evening Post, I find it to be the 
life story of the head of the 
Chrysler Corp., which is an ac- 
count of trials and tribulations 
of an average American work- 
man. 

Boyden Sparks (no relation to 
the column) has been a mod- 
ern Horatio Alger in handling this 
great story, which will run for 


the | 
word came to play safe and go to | 
Indianapolis. Safety seems to be| 





with Boyden| 





several weeks in the SEP. It’s in- 
teresting, fascinating and there is 
no lag in the interest. It’s going 
to turn out to be a text book for 
the younger generation seeking to 
emulate Walter P. There’s inspira- 
tion enough in the first chapter 
alone to inspire even the most 


stolid and unimaginative Ameri- | 


can youth. 
* * * 


TAKE, FOR INSTANCE, how | 


Chrysler got his first job as a 


railroad man. Walter P’s father | 
|} had been a Kansas railroad 
gireer and Walter wanted to fol-| 
low in his footsteps. The old man 
opposed the idea but Walter per-| 


sisted. He made good and here’s 
how he did it, reprinted with the 
permission of the Saturday Eve- 
ning Post: 


“I went down to the shops and | 


succeeded 
sweeper. 


in being hired as a 


half inches thick, splintery and 
slick with grease. I swept them as 


I think they had never been swept | 
| before. I had a stubborn streak in| 
me. Some of the other dirty work | 
a sweeper had to do was in con-| 


nection with the cleaning of the 
engine-boiler flues. In Kansas, 
these pipes, or tubes, of rolled iron 
would become thickly caked with 
alkali. Each was about 14 or 16 


feet long and weighed perhaps 150 | 


pounds, thickened as they were 
with that stonelike deposit of al- 
kali. I had to lug them on 


feet to a timber shed. They were 


rolled around in there until they | 


were clean; then the ends were 
cut off and new ends welded on. 
I carried miles, I guess, of boiler 
pipe, and swept the floor and did 
all the other kinds of work that 


fall to the lot of a janitor. But I} 


loved it; I loved to see the engines 


with their mysteries exposed. I| 


envied the mechanics who under- 
stood their inner workings. I liked 
to handle tools. Even at first, I 
was allowed to sharpen, on the big 
power grindstone, any tool I 
brought from home, but then, of 
course, almost any man in Ellis 
was permitted to do that. Why, 
once, while I was near the grind- 
stone, an Indian came and sharp- 
ened his hunting knife. 

“T worked ten hours a day, and 
for that the railroad paid me one 
dollar. 

“After six months, I braced the 
master mechanic himself and 
asked his help. His name was Ed- 
gar Esterbrook, and afterward my 
brother Ed married his daughter. 

“*You want to be an appren- 
tice, hey?’ 

**Yes, sir.’ 

“*Well, Walt, if ever anybody 
had a right to ask for the chance, 
it’s you. You've stuck to your job 
and haven't bellyached. The men 
like you. I'll tell you what I'll do. 
I'll speak to your father. That is, 
if you are sure you want to be a 
machinist.” 

“*Yes, sir, I do,’” I was a cocky 
youngster and full of confidence, 
but I was shivering in my eager- 
ness. 


“Mr. Esterbrook won my father | 


over. So I began my four-year 
term as a machine-shop appren- 
tice. My pay at first was five cents 


an hour. Who could ask a better | 


chance?” 
* a oe 

HO, HUM, the column’s done. 
Nothing on the horizon until next 
Tuesday night when I can tune 
in and listen to Buick’s broad- 
east of the Braddock-Louis fight 
in Chicago, which is being put 
on under the direction of Tom 
Buick advertising man- 
ager. 


New Waterproof Paper 
Announced by Goodrich 


AKRON.—Waterproof, oilproof, 
air tight paper has been developed 
and is being marketed by B. F. 
Goodrich, the company has an- 
nounced. 

The product is made by apply- 
ing Koroseal, a rubber-like ma- 
terial developed by the company 
to kraft paper. Uses include pack- 
aging foodstuffs, chemicals, medi- 
cine, and oil. Koroseal looks like 
and has many of the properties 
of rubber but it is made directly 
from chemicals not found in crude 
rubber. It is not a synthetic rub- 
ber, the announcement states. 


en-| 


The flooring there was| 
made of 14-inch planks two and a/| 


|\San Francisco; 





Changes at 


19 


Raceway 


Portend | Speed Mar ks 


NEW YORK.—Those who saw ing tires proved at Indianapolis 


the first George Vanderbilt cup 
races on the Roosevelt Raceway 
last fall, will scarcely recognize 
the revised and speedier layout 
where the second 300-mile inter- 
national speed event will be held 
on Saturday, July 3. 

Only the blue grandstands re- 
main familiar. The track itself 
has been ironed out and resur- 
faced to assure speed compatible 
with that of the famous road 
courses of Europe. 

Instead of a four-mile track, it 
now measures three and a third 





miles and will require 90 rather | 
than 75 laps to negotiate the 300- | 
mile route. Racing experts pre-| 
dict that last year’s winning av- 
erage will be bettered by more 


than 30 miles an hour. Tazio Nu- 
volari, the Italian speed king, av- | 
in | 


Dallas Dealers 
Increase Stocks 
For Exposition 


eraged 65.998 miles an hour 
negotiating the tricky bends last 
fall. 

Longer straightaways will give 
the heavy-footed stars greater 
chance to barrel ahead at tre- 
mendous speed, and nine of the | 
original 16 turns have been elimi- 


| nated. The seven remaining turns 
my | 
| Shoulder seven or eight hundred 


include, one, sharply banked, now 
called “cone curve” because of 
its parabolic design. 

The racing cars will resemble | 
human flies as they whirl around 
this turn, which is 1,138 feet long 
and catapults off a third of a 
mile straightaway bordering the 
west stadium. It hurtles upward 
from zero to more than 33 de-| 
grees at the uppermost part, at 
which point it has a 13-foot bank. 

Cone curve is expected to be 
the thrill spot during the race, 
for here the speed rivals will 
jockey for position before making 
their desperate bid before the 
packed stands on the main 
stretch. With this new turn, the 
raceway more nearly resembles 
the speedway type of course. But 
its seven bends will require 
brakes to be slammed on, or cor- 
ners clipped on two wheels. 

American drivers are conceded 
to have brightened their chances 
of victory over the European in- 
vaders with the track rebuilt. The 
course has been resurfaced with 
“eat-claw” traprock bituminous 
concrete, on which American rac- 


Studebaker Adds | 
17 More Dealers| 


SOUTH BEND.—George D.| 
Keller, Studebaker vice-president 


|in charge of sales, has announced 


the appointment of 17 new) 


| dealers. 


The listed as fol- 


lows: 


dealers are 


Pacific Motors, Inc., Los An- 
geles; Mahoney & Beecher, Inc., 
Commercial Mo- 
Chicago; Hageman Mo- 
Dixon, Ill; J. E. 
Comiskey Garage, Lostant, IIl.; 
Grand Park Garage, St. Louis; 
Pelham Club Garage, Bronx; 
Truck Sales Corp., New York, and 
Lee & Elmer’s Garage, Rochester. 

Four of the new dealers are 
from Ohio; Tetrick Motor Sales, 
Akron; West Side Sales & Serv- 


tor Co., 
tor Sales Co., 


| conjunction 





ice, Austintown; Swanton Mo- 
tors, Swanton; and the Ohio Mo- 
tor Co., Youngstown. Hart Serv- 
ice Station, Blairsville, Pa.; Men- 
lo Garage, Menlo, Wash.; White 
Front Service, Barton, Wis., and 
Paul M. Kopriva, Powell, Wyo., 
complete the list. 


Frisby Appointed 

BRIDGEPORT, Conn.—Announce- 
ment is made here by Jenkins Bros., 
of the appointment of William J. 
Frisby to direct the sales of the 
Jenkins capless tire valve. Frisby 
has for the past 18 years, been as- 
sociated with the B. F. Goodrich 
Co. His activities have included al- 
most every branch of the sales de- 
partment and he is exceptionally 
well-known to the automobile and 
tire manufacturers, as well as the 
large distributors. 


should give some advantage for 
the Yankee defenders. 

Special permission has been 
granted by the raceway officials 
for the motoring public to drive 
on this roaring road, but the 
speed record-breaking will be left 
to the professionals whose reward 
will be the big silver mug and 
$70,000 in cash. 

Most of Europe’s grand prix 
and stars and the best of Amer- 
ica’s Indianapolis drivers will 
match speed in the Vanderbilt 
cup race. The field will be limited 
to 30 starters, who will be deter- 
mined by a series of speed elimi- 
nations before July 3. Position of 
drivers in the line-up will be de- 
termined by their speed of quali- 
fying. 


DALLAS, Tex.—Leading auto- 
mobile dealers of Dallas have 


| completed plans for conducting 


during the next five months a dis- 
play of cars in the nature of a 
city-wide automobile show in 
) with the Greater 
Texas and Pan-American Exposi- 
tion, which opened last Saturday. 

It is learned from an authori- 
tative source that Dallas auto- 
mobile dealers have stocked up 
with as many cars as possible to 
show the various models of each 
make. One dealer said they an- 
ticipate closing many deals with 
exposition visitors desirous of 
turning in their used cars as 
down payments upon new ones to 
be driven away from Dallas. 

Commenting on the “zooming 
popularity” of trailers, the Dallas 
News said: 

“These vehicles are due to be 
given a big play among visitors. 
That the desire for them is al- 
most universal, no one can gain- 
say. The only difficulty en- 
countered at present is the cost. 
This is being circumvented, in a 
way, by several families joining 
in owning a trailer and then par- 
eceling out its use among the 
owners. Thus three families can 
purchase a trailer and get six 
weeks’ use out of it during the 
summer, each family getting the 
usual two weeks’ vacation, Then 
the trailer is available for week- 
end trips during the remainder 
of the year when the weather is 
propitious.” 


DePalma on Nationwide 


Tour for Cad.-LaSalle 
DETROIT. — Ralph DePalma, 


| veteran race driver, is making a 


nationwide sales tour for Cadil- 
lac-LaSalle, driving the LaSalle 
in which he recently set a new 
‘500’ stock record at the Indian- 
apolis speedway, officials of the 
company announced this week. 

Part of DePalma’s trip will be 
devoted to safe driving publicity, 
based, officials said, on the vet- 
eran’s 2,000,000 miles of driving 
experience. 





AUTOMOTIVE 
EXECUTIVES 


—prefer The Lenox be- 
cause of its convenient 
location, fine home-like 
rooms, excellent service 
and delicious food. 


RATES 


rooms and bath, 3 
persons, $5.00; 4 persons, $6.00 
Write for free AAA road map and 

folder containing handy map of down- 

town Buffalo. 


Hotel LENOX 


North Street ... near Delaware 


BUFFALO, N.Y. 


CLARENCE A. MINER, President 


Special for 2 
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FORD PRODUCTION ORDER: 


1500 lunches, piping 
hot; growing 


bo y’s s7Z€ 


LITTLE ROUGE 


Humm™ine with talk, full of life and vigor, 1500 boys from the 
Henry Ford Trade School go daily to their own big dining-room 
at the Rouge Plant in Dearborn. Waiting is a hot lunch of the 
sort growing bodies and minds need. 

These boys symbolize tomorrow's workman. Healthy, self- 

confident, filled with a sense of direction and opportunity in a 
complex civilization. They divide their time among classroom, 
shop and playground. 
e The Henry Ford Trade School was founded more than 
twenty years ago. Trade School shops are a separate unit in the 
big Ford plant. Trade School classrooms adjoin the shops. Both 
are complete and modern. The boys build no parts for Ford 
ears, but they do useful work from the time they enroll. Each 
earns a weekly cash scholarship that increases with his 


skill and experience. In addition, each gets $2 every 


FOR D 


MOTOR 


SCHOOLHOUSE 


eg on graduation. 


week toward savings that will form a nest egg 
To these boys the School means the opportunity to learn a 


trade, a chance to continue schooling through financial diff- 


culties, and to lead a normal boyhood, earning while they learn. § 


In the mind of each the high principles of Ford workman. 
ship are instilled. From the very outset these boys learn accuracy 
and precision. Talk about “five ten-thousandths of an inch” is 
mixed with their guess on the pitcher for today’s game. 

The boys are under no obligation to work in Ford plants 
after they are graduated — but most of them do. Nothing less 
than Ford standards thereafter will satisfy them. 

Ford traditions are safe in their hands. Those who pass from 
the classroom to the Rouge Plant cling to a quality ideal that | 

helps to make the Ford V-8 the Quality Car in the ' 


Low-price Field. 
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